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Introduction

Action Centers are embedded self-service analytics for QAD’s Adaptive Enterprise Resource Planning
(ERP) and Adaptive UX solution suite. This training guide provides all the basic knowledge required to use
action centers for analyzing data and building tailor-made action centers. The guide starts with an
overview on creating KPIs and their visualizations, which are the elementary building blocks for action
centers. With those KPI visuals, you can then build comprehensive dashboards that we call action
centers because they are fully interactive.

KPI visuals can be used as Insights, the contextual KPI visuals that are embedded in the Adaptive UX
screens. Users can personalize these screens and choose which visuals they want as Insights.

A chapter of this training guide is dedicated to Financial KPIs, which are built using Financial Report
Writer cubes from the QAD Financials app as data sources.

Historical data KPIs are another special type of KPI that allow you to store snapshots of data from the
data lake so that you can analyze trends.

This training guide also includes an overview of QAD’s predefined action centers, which are part of the
standard QAD Adaptive UX apps.

The guide then wraps up with a chapter dedicated to user permissions for action centers.

With the exception of the hands-on sections, all chapters are available as videos. Watching these videos
before doing the hands-on exercises is the most efficient way to master action center knowledge. The
videos are available in the QAD Learning Center portal and can be located by searching for their
description, QAD Actionable Insights and KPIs - March 2023.

Audience

This training guide is targeted at people who are involved in a QAD Adaptive UX implementation and
who want to get the most out of the embedded analytics capabilities that come with the solution suite.

The target audience can be both the administrators and end-users of QAD customers. This training guide
is also beneficial for QAD partners and QAD employees who guide customers in the implementation of
QAD Adaptive UX.

There is an exam based on the knowledge gained from this training course. By successfully passing this

exam, the trainee gets a QAD Actionable Insights and KPIs certification.

Prerequisites

Adaptive UX Navigation Knowledge

Before starting this training course—including the hands-on exercises, you should have already acquired
the basic skills needed to navigate the QAD Adaptive UX menus and hybrid views. A hybrid view, or view,
is a combination of a browse with a form for viewing or entering data.

Environment

For the hands-on parts of this course, the trainee must have access to a March 2023 Adaptive UX
environment. These environments are made available for students enrolling in a formal QAD training
program.

The hands-on parts of this course can also be run on a customer environment, preferably a development
or test environment (non-production), so that the trainee’s data changes do not interfere with the
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performance of the production system. If you use a customer environment, the data will be different
than the data shown in the examples in this training guide.

In QAD-provided environments, you can sign in with the following credentials:

e Username: demo@gad.com
e Password: gqad

If you are unsure of which version of Adaptive UX you are running, you can find this out in the Ul, under
Help => About. The About menu option should display Adaptive User Experience: 2.26.0.42 or higher.

Note: At minimum, QAD version 2018 EE or later is required to install action centers.

Training Overview
Chapters

There are 11 chapters in this training guide. The chapters correspond with 11 training videos that are
available in the QAD Learning Center:

Video 1 — Solution Overview

Video 2 — Analyze KPIs on Action Centers
Video 3 — Create KPIs

Video 4 — KPI Bulk Actions

Video 5 — Financial KPls

Video 6 — Historical KPIs

Video 7 — Create Visuals

Video 8 — Create Action Center

Video 9 — Insights

Video 10 — QAD Predefined Action Centers
Video 11 — Action Center Permissions

Hands-On Exercises

There are four hands-on exercises that you should complete after watching the corresponding training
video:

Analyzing KPIs after video 2

KPI Creation after video 3

Creating Visuals after video 7
Action Center Creation after video 8

You can proceed with the training at your own speed and convenience, but we recommend that you
follow the order of this training guide. Since most chapters further build on the information from the
previous chapters, it is also recommended that you do not leave too much time in between your study
sessions, so that you still remember the content of previous chapters.

Duration

The total duration of the videos is about three hours. When you add the total video run time to the time
required to complete the hands-on exercises, you will need to spend about six hours to master all the
study and practice required for this course.

11
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Certification

After completing the training, you can take a multiple-choice mastery test. When you pass the mastery
test (a minimum of 80% correct answers), you get a certification for QAD Actionable Insights and KPls.
This certification will become mandatory for QAD business consultants performing Adaptive UX

implementations.
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Solution Overview (Video 1)

Data Sources

The QAD ERP suite consists of apps for many functional areas.

Inventory Production

Purchasing _) 0
P )
(Y Financials
~
Production
Planning ) v .

“ <
&3 N
Quality @ Logistics

Sales Demand Planning

Collaboration

Each of those apps stores its data in a central database that can be queried using browses. Many
standard QAD browses exist, and customers can also build their own custom browse queries.

In the action centers, any browse in the system becomes available as a data source for building KPls.

For Financials data, most companies already use financial statements, such as the balance sheet, income
statement, and cash flow statement, that they built using Financial Report Writer.

Data from report writer cubes can also be used as a data source for the KPIs of the action centers.

KPIs

You can create new KPIs at will using the KPIs maintenance screen. In this screen, you can select a data
source from the list of browses.

KPI Definition
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Data Source Type Browse. Saved To | App Data
Data Source umbrowsemfgsa011 Visual Type |Composer

Data Source Label | Sales by Customer
Active @ A

KPI Type Current Data
> Browse
¥ Domains & Entities
> Fields
> Refresh Options
~ Visuals

Visual Chart Type: Data Field Label Field

Q

You can specify the selection criteria to apply when retrieving the data; this happens in the same way as
setting search criteria when running a browse query. You can also specify the domains and entities to
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read data from. You select the fields to use as dimensions and facts for the KPI calculations and
visualizations. Once the KPl is defined, you can start creating visuals.

Visuals

Visuals are graphical representations of data in chart or table form.

Visuals
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You can choose the chart type, define the dimensions used for the chart, define aggregation types, make
calculations with formulas, apply additional filtering, and even create pivot tables.

KPI Visuals Gallery

With the same KPI definition, you can create many different visuals. All the visuals that you create are
stored in a shared Gallery.

Action Centers

The visuals in the Gallery are then used to build action centers, which brings us to the most prominent
component of the solution: the action center itself.

Action enfer

FIQAD QADAdmine |2+ Adviyv Approws v SplemConlguation v ContolSetngs v Deveopment v Mot v Q @ wamsos @ &~

MyCustomer Sales ursave ET A NvAa-1c]-{-]
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mast. o

EASIRO04 | 0K 741

e YO Sls ) Clor YO ot m) o EqupNember i i e oum ]
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Users can create personal action centers, or administrators can create shared action centers, and share
those with users, based on their roles.

Starting from an empty dashboard, you can select visuals from the Gallery and add those visuals to your
action center.

You can repeat this process for as many visuals as you like. On the resulting action center dashboard, you
can rearrange the visuals and save the action center. You can come back at any time later to add more
visuals or to modify or replace existing visuals on your dashboard. This action center dashboard is also
the starting point for further analysis of the KPIs. This process is explained in more detail in the
upcoming chapters about action centers.

Let’s summarize what you have learned in this overview. You saw how any of the QAD ERP browses and
Financials KPIs can be used as data sources to build powerful KPIs with attractive visuals that are stored
in a shared Gallery. Users can build their own action centers by selecting KPIs from the Gallery and
tailoring their action centers to show all the KPIs that they want to track and analyze.
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Analyzing KPIs (Video 2)

In this chapter, you will learn how to analyze KPIs and get actionable insights into the data that drives
your business.

Opening an Action Center

In the Adaptive UX menu, there is a chart icon that, when clicked, opens a drop-down list of action
centers. The list shows the action centers that are associated with your roles in the system, and it also
shows the action centers that you created.

Opening an Action Center

FIQAD Favoritesw |22 ~  Financial Analysis

7 New Action Center
@ Customer Sales

@ Customer Sales Profitability
@ Equipment Analysis

@ Financial Analysis

@ Inventory Contextual Insights
@ Inventory Days On Hand by Buyer-Planner
@ inventory Days On Mand by Product Family

@ Inventory Excess and Obsolescence

& invertony Tums >me, Demo Super User

@ Planning Stability at a Glance some page. For example, choose a dashboard from the 12 drop-
@ Planning Stability Purchased Parts Ject 'Set Current as Home' from the user menu.

@ PM Compliance & Guide Me

@ Production Efficiency and Utilization by Work Ctr
@ Production OEE at a Glance by Work Ctr

@ Purchasing Commitments and Spending

@ Purchasing Supplier Performance

@ QM Geo Risk Assessment

@ QMI Margin Analysis

@ QM Visualization Samples

When you click any of the listed action centers, the action center opens and shows the KPI visuals in
panels spread over the page.

The visuals can be charts, KPIs, maps, tables, or pivot tables.

Analyzing a Visual

Action centers often contain selection lists and date selection widgets that allow you to filter the content
of the action center easily.

Analyzing a Visual

FIOAD Feotsms BE=  in
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If you hover over a chart with your mouse pointer, you then see a tooltip that shows the values
associated with the data point that you are hovering over. For example, here we see the Invoice Value for
Week 10 in 2022 and the invoice amount in base currency that determines the color of the bars. If the
chart has a legend with the elements of the chart, for example, on the Late Payments chart, then you can
also click the legend items to show or hide them on the chart.

Selection List

Selection list widgets—for example, the Years list—allow the visuals to be filtered in the action center.

Selection List

FQAD

You can select the elements in the list and see the data in the visual filtered accordingly. More than one
visual can be controlled by the same selection widget. All visuals that are filtered by the selection list are
assigned a green bullet that lights up next to the filter icon. Click the filter icon to see what filters are
applied. In this example, we see the Year Includes 2022 filter applied.

Depending on the settings of the list filter, you can perform multiple-element selections or
single-element only selections. You can also add or remove the ALL elements option to/from the list
using the settings. You can learn more about these settings in the chapter about creating action centers,
and in the corresponding video.

Visual Filters

Visual Filters

MQAD
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You can apply any desired filter to a visual. For example, in the Customer Sales action center, we want to
filter the invoice value by week to only show invoices in Euro. Click the three dots in the top-right corner
of the visual panel to open the visual settings menu. There, you choose the Filter option.

In the Filter dialog, you can define filter criteria; for example, you can select the Currency field and select
EUR from the list of currencies to include. Click Apply to confirm the currency selection. You can now
select other filter criteria or click Apply again to apply the filter settings on the visual. The chart shows
only EUR invoices now.

A green bullet appears on the top-left corner of the panel, next to the filter icon, to indicate the number
of filters set on the visual. When you click the filter icon, you see which filters are set and you can also
remove those again by clicking the minus sign next to the filter criteria.

Time Bar Selection

Time Bar Selection

PIQAD Favoritesw [~ Finoncisl Anolysis  Customes Sales Customes Sales Proftabisty

CO @%@«

e Do

Bl — o s 3 e @ 32 &
NN SN NSNS NSNS NSNS NSNS SN o

Any visual that has a date field can be filtered by a time bar. For example, in the Invoice Value by Week
visual, you can click the three dots in the top-right corner of the visual panel to open the visual settings
menu and activate the time bar by selecting the date field that controls the chart—for example, Invoice
Date. Now, you can select a time range at the bottom of the screen and the chart data is filtered
accordingly. This time bar setting can be saved with the visual.

You can learn more about these settings in the chapter about creating action centers, and in the
corresponding video.
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Linked Charts
Linked charts

Q ol mmmsns @~ (-

FQAD 7

You can also link charts to each other so that one chart acts as a filter for another chart. For example, in
the Customer Sales Profitability action center, all charts are linked because they have the same KPI as the
data source. By default, charts with the same KPI data source are linked.

If you now click, for example, on the January 2022 bar of the Monthly Sales graph, then a radial menu
pops up. If you choose Filter from that menu, then all other visuals are filtered to show data for that
month. You can remove that filter again by clicking the Published Filters icon on top of the Monthly Sales
and remove all published filters. You can also use other fields, like item codes, customer codes, and so
on, as cross-chart links for filtering. You can link visuals from different KPI data sources on an action
center.

You can learn more about linking charts in the chapters about creating KPIs and creating action centers,
and in the corresponding videos.

Drill Down with Zoom

Drill Down with the Zoom option

MaoAD 8

With the Zoom option, you can drill down and slice the data by any dimension. For example, when you
click the July 2021 bar of the Monthly Sales graph, a radial menu pops up. Click the Zoom option in that
menu to display a list of dimensions. Then, when you select Sold-To from the list, the chart shows the

July 2021 data, sliced by Sold-To.

Next, you can continue to drill down by clicking any Sold-To, selecting Zoom again, and selecting the Item
Number as the next level with which to slice the data.

19
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Notice that, at the bottom left of the chart panel, there is an icon that you can click to go back to the
previous drill-down level.

Drill Out to the ERP Browse

Drill Out to the ERP Browse

FIQAD Fmvoritesw 2w  FiondsiAroyeic  Customer ok Cusiomer Sk Profeabilty Q co NOEERDT @ - M-~

%P0 O BORM
pate

KPIs retrieve their data from the ERP system using a browse query. At any time during the drill down in
an action center, you can see the data in the source browse. To do this, choose the Details option from
the radial menu, which opens a table with details of the data stored in the data lake. Then, click any row
in the table and the ERP browse opens.

The browse is filtered to show the same selection of data as the clicked row, but restricted to the current
logged in domain or entity because most transaction browses are automatically filtered that way. You
see a flash warning if you select a record that belongs to another domain and, therefore, the ERP browse
stays empty.

Timestamp and Refreshing KPI Data

Time Stamp and Refreshing KPI Data
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The data for analytics is stored in a Cassandra data lake, and is refreshed at scheduled times, set in the
KPI definition.

If the Allow Manual Refresh setting is enabled in the KPI, there is a refresh icon at the top of the visual.
When you hover over that icon, you see a tooltip with the date and time when the KPI data was most
recently refreshed.
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If you want to see the most current data from the ERP system, click the refresh icon. This starts the
process of refreshing the data, which takes, on average, 20 seconds. During the refresh, the Processing
data tooltip appears.

When the data refresh is complete, the chart is reloaded to show the latest data and also a new
timestamp shows in the tooltip.

Visualization Properties

Visuadlization Properties
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When you click the ellipsis icon (the three dots at the top right of a visual), a list of actions that you can
run on a visual is displayed. The options in this list can be restricted through the permissions that the
administrator has granted you, based on your roles in the system.

A much-used action is to apply additional filtering using the Filters option, which is explained in the next
topic of this chapter.

Another useful option is Open Browse, which lets you see the ERP browse used as the data
source. When opened from this menu, the browse is unfiltered, as opposed to when you open the
browse from_the drill-down Details screen.

The Edit KPI option opens a view of the KPI definition so that you can verify and adjust settings. This is an
option used by authors of action centers. It can be hidden for data consumers who only analyze data,
without changing the setup. You can find more details on the Edit KPI option in the KPI Creation chapter
of this training guide, and in the corresponding video.

The remaining options are explained in the Create Visuals chapter of this training guide, and in the
corresponding video.
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Applying Filters on a Visual

Applying Filters on a Visual
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When you click the Filter icon on a visual’s upper-left corner, or when you click the Filter icon in the three
dots (More) menu, a dialog opens for setting filters on the data. First, you must select the field that you
want to filter on—for example, the Customer Type.

Then, you specify the included values. You can select those from the list, which is based on the current
data. You can add missing values in the Customize text box and click the Add button next to the text box.
Here, we want to add the OEM customer type.

You can also specify a filter to exclude, rather than include, certain values. For this, you must change the
Operator field from Include to Exclude.

You can use the Wildcard option to filter using criteria like Contains, Begins With, and so on.
If multiple criteria apply, you must combine them using AND and OR logical operators. For this step,
there is the option to build nested groups of criteria.

Modifying the Metrics and Dimensions of a Visual

Modifying the Metrics and Dimensions of a Visual
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Metrics are the values that you are actually measuring in a KPI or chart: a sum, an average, a count, or a
ratio.
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The Monthly Sales chart measures the Sum of the Invoice Value in Base Currency. If you click the BC
Invoice Amount (Sum) label on the left of the chart, then you can select another metric; for example, the
total quantity shipped.

In the same chart, the Invoice Date is the grouping dimension (also called label dimension) and, in this
example, it is grouped by month.

You can change the grouping dimension to, for example, group by Sold-to, by clicking the Invoice Date
label and selecting Sold-to from the list.

When grouping by a date field, like Invoice Date, you can also change the granularity and—for
example—group by quarter, instead of by month.

Many more options for changing visuals are explained in the Create Visuals chapter, and in the
corresponding video.

Saving Updates of Visuals and Action Centers

Saving updates of Visuals and Action Centers

*S+  Monthly Sales Unsaved :

wee 0w meu|

'8,62‘6,.6;1.73 f
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After modifying a visual, if you have the permissions to update visuals, then click the Save button at the
top of the visual to save your changes.

After modifying the layout or content of an action center, you still have to save the action center, with all
the modifications. Saving is only possible if you have general permission to update action centers and
specific permission to update the current action center. When you save an action center, the system also
detects unsaved visual modifications and allows you to save those with the action center.

For more information about action center permissions, see the chapter Action Center Permissions and its
corresponding video.

Hands-On Exercise: Analyzing KPIs

Now that you have completed the first two chapters, watched the videos, and read the training guide,
it’s time to practice the analysis of KPIs in an action center by doing the following hands-on steps:

1. Signinto QAD Adaptive UX.
2. Locate and open the Purchasing Supplier Performance action center.
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3. Locate the Overall OTIF Percent_1 visual, a pie chart showing the total number of orders that are
OTIF and Not OTIF.

To show the numbers by site, click the Not OTIF segment of the pie chart.

Click Zoom.

From the Zoom Into list, click Site.

Zoom into the 10-100 segment of the visual. From the Zoom Into list, click Supplier Name.

Nou ks

How many Not OTIF orders are there for Bridgeville Industries?

8. To show what domains the orders come from, zoom into the Bridgeville Industries segment of
the visual. From the Zoom Into list, click Domain Code.
9. To open the browse with the orders for Bridgeville Industries, click the Show More icon on the
top right of the visual.
10. From the visual menu, click Open Browse. In the browse, all orders for Bridgeville Industries
during the selected period for site 10-100 display.
11. To determine how many orders were In Full (IF) but not On Time (OT), click the cogwheel icon to
add the On Time and In Full columns, then click Apply.
12. Group the columns for easier counting:
a. Increase the records per page to 2000.
b. Click the ellipsis in the On Time column and click Group By Column.
c. Click the ellipsis in the In Full column and click Group By Column.

Now you are ready to pick up the phone and have a chat with Bridgeville Industries about their service
level.
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KPI Creation (Video 3)
Create KPI - Open KPIs Screen
Create KPI - Start the program

« Access from QAD Admin menu

Configuration Settings ~  Control Settings ¥

Record Security ¥ Scheduled Reports  Security ¥

FIQAD oapAdminv |l v  Actvty v Approvals ~ Development ¥ KPls

- or Search "KPIs"

- Can be secured by role => not visible for user
- No PLA license available for user => not on the menu for user

The KPIs view is the screen where you can create and maintain KPIs. If you have access to the QAD
Admin role menu, then you can find KPIs as an option under the More > Analytics menu.

Even if you do not have the QAD Admin menu, you can still search for the KPIs maintenance screen by

typing KPIs in the menu search.

Create KPI - Specify the KPI Name

Create KPl - Main
« Click "New'
« Enter a meaningful KPI name
« Click ‘Select’ button to choose a browse

KPIs Adtions ¥ More v

Factory View v | + New|

My Invoice History

v Main

KPI Data Source

Action Messages M. Browse

Active RSS Details Browse

k1 [y Invoice Histon) ]

Active RSS Due Today  Browse

vata source Type [ronse [
Aging Work Order 8... Browse
All Action Requests Browse

All Depot Order Lines  Browse

All Depot Orders Browse KPIType | Current Data .

When the KPls screen opens, you see a list of existing KPIs in a browse. Double-click any of these KPIs to
bring up the settings for that KPIl in a maintenance form on the right-hand side of the screen.

If you want to create a new KPI, click the + New icon at the top of the screen; an empty KPIs form opens.

In the KPI field on the Main panel, enter a meaningful name for the new KPI.

Create KPI - Search for Browse

Click the Search button to search for the browse that you want to use as the data source.

This opens a dialog with a list of all browses in Adaptive UX.
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Create KPI - search for browse

« From the browse with all browses, search for a browse with
"URI" Confains “so007"
Data Source <No Stored View> ¥  More v

URI contains "so007" X

URI= Description Eligible for Menu

umbrowsemigs0007  Invoice History Yes

(=3

25 v | Records per Page 1-16f1 e

Result is the Invoice History browse, click OK

You can search for a browse by its name in the menu, or you can search for it by the URI. For example,
you can search for a browse with a description of Invoice History; this returns the Invoice History browse.
If you know the browse code, for example, so007, you can also search with “URI contains so007.” This
search also returns the Invoice History browse. When you have located the browse, select it and click OK.

Create KPI - Configure Browse Fields and Search Criteria

Create kPI - Configure Browse (Search Criteria)

* Select Fields
* Searchrecords with "Year" equal "Last Year” and "Current Year

2021 /KINVO00000003
2021/CINV000000003
2021/€INV000000003

12021/€1NV00000000¢

50012101

0012101

002101

o102

s

10¢1000

117201 107000

172021 10€7000

11201 10€1000

172 Retail

112 Retail

172 Retail

LTz Retsil

3 3 83 8 F % 3

2021/CINVI00000008 50012102 1702021101000 112 fetail 10<1000 10¢1000¢

>R 2 v secwruspertane 1-25otmary v 2

The next step is to configure the browse columns and to set search criteria. This is a mandatory step in
the process, even when you don’t want to set search criteria. Search criteria are important in limiting the
number of records returned from the browse. In this example, we only want to see the data for last year
and this year.

Click the blue Configure button on the KPIs screen, which opens the browse that you selected earlier—in
this example, the Invoice History browse.

First, we enter the search conditions, Invoice Date equals Last Year and Invoice Date equals Current
Year. Note that you can also use fixed calendar dates. Click Search to verify that the browse returns the
expected records.

Next, check if you can see all the fields that you need. Only the first 20 fields of the browse are visible by
default. This subset is returned for performance reasons. With the cogwheel icon to the right of the
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Search button, you can open the Configure Columns list of all fields and toggle the visibility of the fields.
Here, we add BC Invoice Amount, Due Date, Ship Date, Product Line, Iltem Type, and Customer Type. We
unselect some fields that we don’t need. Confirm the column selection using the Apply button below the
list. Then, click OK to save the browse settings.

This brings you back to the KPIs screen, where you can still see the search criteria. You can always change
those again later.

Create KPI - Query criteria

« Criteria remain visible
. My Invoice History Yes

Main Browse  Domains & Entities * Fields Refresh Options ~ Visuals  Additional Details -3

~ Main

KPI [My Invoice History } Filter by Current Workspace

Data Source Type [Browse Saved To | Configuration Data
Data Source | umibrowse:mfg:s0007 Visual Type |Composer
Data Source Label Invoice History
Active @
ke Type [ Curent Data [
~ Browse
Configure browse columns and search criteria

| Criteria  Invoice Date = Last Year (1/1/2021 - 12/31/2021)  Invoice Date = Current Year (1/1/2022 - 12/31/2022) |

Create KPI - Main Panel

Create KPl - Main panel

* Filter by Current Workspace => checked
* Visual Type ‘Composer’
* KPIType '‘Current Data’

My Invoice History Yes

et [y nvoice History itter by Current Workspace

Data source Type [ Browse [ Saved To | Configuration Data ‘

Data Source Label | Invoice History

Visual Type |Composer

Active

kP Type | cumrent Data [l
Configure browse columns and search criteria

and lines returned,

~ Browse

Criteria Configure to see cr

In the Main panel, there is a checkbox called Filter by Current Workspace. If this checkbox is selected,
the KPI reads the data according to the workspace that a user is logged onto. So, typically, you see data
for the current logged-on domain or current entity for financial browses. When the checkbox is cleared,
the KPI shows data for all domains or entities that you select in the panel further down the screen.
However, in any case, the data displayed for a user is limited to the domains and entities that the user
has permission to access and run the data source browse. There is a separate chapter (and video) that
explains the security for action centers in more detail.

The Saved To field shows Configuration Data because, as of the September 2022 release, all KPIs are
stored as Configuration Data and not as app data anymore. The Visual Type field shows Composer for all

27



Actionable Insights and KPIs Training Guide

new visuals created. Older versions had Thinkspace as the visual type.
The KPI Type field shows Current Data by default, which means that the data is always the latest
available result set of the query.

The other option in the KPI Type field is Historical Data, which allows you to keep historical summary
snapshots of the data for a number of days, weeks, or months, so that you can analyze trends. For more
information on historical data KPls, see the chapter Historical KPIs and the corresponding video.

Create KPI - Select Domains

Create KPI - Select Domains

+ This browse is designed to run ‘By Domain’
+ Selection of domains to read data from

2N

[ s | - QTN
F1QAD 8

In the Domains & Entities section, the Browse by Domain checkbox is selected. This is a read-only field,
for information purposes only, and indicates that the selected browse always returns data by domain. So,
if you have selected Filter by Current Workspace, you see the results for the current domain, one at a
time. If Filter by Current Workspace is not selected, then the browse reads the combined data from all
the domains selected in the Domains list. You must select the extensive list of all the domains that users
of this KPI will need. The smaller the selection, the faster the KPI reads the data, so make sure that
you're not selecting domains that you do not expect to use in the data analysis. You can always change
the domain selection later.

Create KPI - Select Fields

In the Fields section, there is a grid showing all the fields returned from the browse.
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Create KPI - Select Fields
» Selection of all required fields (max. 20 per KPI)

* You can change the labels, case conversion and field formats

My Invoice History Yes

M QAD 9

Here, you can choose the fields that you need for the KPI by selecting the checkboxes in the Active
column. It's important that you only select the fields that you need for KPI analysis. Select the key
dimensions that you want to measure, such as customer, supplier, item, amounts, and quantities, and
select the time dimension, transaction dates, due dates, and so on. For performance reasons, 20 is the
recommended maximum number of fields that you should select for a KPI. If you need more fields, then
you probably need more than a single KPI to analyze the data, and you can create two or more KPIs for
the same browse data source.

Important: You can change the field selection at a later time. However, removing fields later breaks the
KPI visuals that you have created using these fields, and you will have to recreate the visuals. So, it's
important to carefully select the fields you need.

The Data Type and the Field Name columns are read only, and for information purposes only. In the Case
column, you can indicate that all values for a field must be converted to uppercase, lowercase, or not
converted. This conversion is needed when the ERP database contains a variety of capitalizations for the
same codes. For example, AOO1 with an uppercase A and a001 with a lowercase a for the same
customer. Without this conversion, the visual shows these as different customers.

For date fields and number fields, you can also set the field format.
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Create KPI - Group Data
Create KPI - Group Data

- Large transaction browses => aggregated data

My Invoice History Yes

Main  Browse Domains & Entities v m RefreshOptions  Visuals  Additional Details -3

v Fields
Group Data @  Group Dates By | Day i |

Active Fields |19 Max 20 Day

More ¥ Weele

Month

Acti... i Field Label Quarter Case Field Format Field

<]

Invoice Number Fiscal Quarter No Conversion ih_hist.ih_inv_nbr

a

Sales Order No Conversion ih_hist.ih_nbr

Invoice Date Date ih_hist.ih_inv_date

(< <]

Sold-To Text No Conversion ih_hist.ih_cust

(<]

Sort Name Text No Conversion ad_mstr.ad_sort

M QAD : 10

When your source browse returns very large amounts of data, with hundreds of thousands or even
millions of rows, the analytics query service has a powerful feature that can pre-aggregate data from the
data lake. When you select the Group Data checkbox, all the records returned are aggregated in groups
for each unique combination of active fields, with the numeric fields summed automatically. There is
also an option to set the granularity for the grouping of date fields. This gives you a choice to add all
records together per day, per week, per month, and so on.

This feature, typically, reduces a million-record dataset to less than a hundred thousand records,
aggregated, which keeps action centers performing.

Create KPI - Refresh Options

Create KPI - refresh Options

+ Allowing fo refresh data automatically and/or manually by
user request

» 30 Auto-refresh KPIs maximum

My Invoice History

Main  Browse  Domains &Entities v  Fields [EUSUSONUEINN Visuals  Additional Details k-]

Sort Name Text No Conversion ad_mstr.ad_sort
[~] Bill-To Text No Conversion ih_hist.ih_bill

Ship-To Text No Conversion i_histin_ship

so [l Records perpage

~ Refresh Options

Auto Refresh

Refresh Rate | Daily -

Allow Manual Refresh

MQAD 11

In the Refresh Options panel, you can indicate the frequency of automatic refreshes for the KPI—daily,
weekly, or monthly. If you leave Allow Manual Refresh selected, then users can refresh the data on the
spot at any time to get real-time data. Refresh data is visible to all users of the KPI.
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In some scenarios, you may not want users to perform a manual refresh to ensure that all users see the
KPI values during the day and then have the KPIs refreshed automatically overnight. You can select the
Auto Refresh option for a maximum of 30 KPIs in the system—for system performance reasons. If you
need to select more than 30 KPIs, then a special request must be created for the QAD Cloud team to
increase the number.

Create KPI - Save KPI

Create KPI - Save and Visuals

« Click Save
« +New Visuals button becomes enabled

My Invoice History Yes

More ¥

Visual Chart Type: Data Field Label Field

v Additional Details

Last Modified By | demo Demo Super User

Last Modified Date |8/8/2022 5:17 PM

M QAD 12

Now, we have completed the KPI definition, and we save it by clicking the Save button. This also enables
the + New visuals button.

Note that, in the Additional Details panel, the user ID and date and time of the last modification become
visible.

Now, we click the +New visuals button.

Create KPI - Visual Creation with the Visual Builder

Create KPI - Visual creation => Visual Builder
« Select visual type and set main dimensions

Select Visual Type X

Search

#0 ArcGauge T

Bars

Bars: Histogram

Bars: Multiple Metrics v

Box Plot

15 858

Bullet Gauge

Combo Chart

M QAD

This brings us to the visual creation dialog. First, we have to choose the visual type from a list. You can,
for example, select a bar chart.
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Then, a first version of that chart shows up. You can change the metric by clicking the Y-axis label on the
left and selecting, for example, BC Invoice Amount from the list. For the X-axis, click the label below the
chart and select, for example, Customer Type from the list. For the color metric, we choose Quantity
Invoiced.

We have now created a first visual and we click the Save icon at the top right of the visual. There, we give
the visual a meaningful name and a default title for when it is used on an action center. It is good
practice to start by giving both fields the same value.

After the visual is saved, the dialog closes and the new visual is listed in the Visuals grid on the KPls
screen. The visual is also automatically added to the KPI Visuals Gallery view.

Hands-On Exercise: Creating KPIs

Now that you have studied the chapter about creating KPIs by watching the video and reading the
training guide, it’s time to practice it in a hands-on exercise.

1. Signinto QAD Adaptive UX.

2. Inthe Search menu, search for the term KPlIs. Select the KPIs result to open the KPls view.

3. Click the New icon to create a new KPI.

4. Inthe KPI field, enter a name that starts with your initials and is followed by Invoice History.
KPIs Factory View ¥ + New Actions ¥  More ¥ O

E <initials> Invoice History

KPI Data Source
m Browse Domains & Entities Fields Refresh Options Visuals ’

Action Messages Mf... Browse

- .
Active RSS Details Browse Main

KPI [ <initials> Invoice Histcryi ] Fi

Active RSS Due Today Browse

Data Source Type Browse .
Aaina Work Order B... Browse

5. On the right of the Data Source field, click the Select button to select a browse as a data source.
6. Inthe search dialog, search for a browse with a description that contains the words Invoice
History with the following search criteria:
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Description contains invoice history

KPls » Select Browse Data Source
Data Source Factory View ¥ More v

URI starts with v

My Searches ¥ Clear all

IDescription ¥ | contains v [invoicehistory ] “© - | + -
I

7. Click the Search button.
8. Select the browse that has so007 in the URI field and click OK.

KPls » Select Browse Data Source

Data Source Quick View *  More *
Description contains “Invoice History" x \dl Search
URI =1 Description Menu Program

urncbrowse:mfg:ci001  Service Order Invoic...  Yes

urn:browsexmfg:gp1...  Invoice History Mas... No
urn:browsexmfg:gp1...  Invoice History No
urmn:browse:mfg:so007  Invoice History Yes
urn:browse:mfg:so086 Invoice History No
urn:browse:mfg:so091  Invoice History No
urnbrowsexmfgxx007  Invoice History Yes

On the KPIs screen, you can now configure the browse search criteria.

9. Click the Configure button. This opens a dialog with a browse.
10. In the browse search criteria, search for an invoice date that is equal to last year with the
following search criteria:

Invoice Date Greater or Equal to Last Year.
Tip: Click the toggle button next to the calendar icon to see a list of date variables.

11. Click Search. You should now see records for the relevant years.
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Invoice History Default View *  More ~
Invoice greater or equal to - m
My Searches ¥ Clearall 1) 75 Ship-To

I [\nvoice Date - Hequals - “[Lasl Year - I|n - ’—] +
B o oo 40C1002

ZUT9/CINVOUOUOOUUT  SUUTT93Z 172472079 40CTUUZ GENese Proautos ra... 4uC1002 40C1002
2019/CINV00C000002 SOC011901 1/24/2019 10C1000 LTZ Retail 10C1000 10CT000A
2019/CINV000000002  SO011901 1/24/2019 10C1000 LTZ Retail 10C1000 10C1000A

Important: Only the first 20 fields of the browse are visible by default for performance reasons.
The columns that you need for the KPI are not visible initially.

12. To make the relevant columns visible, click the cogwheel at the top right of the browse and scroll
down the list of fields. Select the BC Invoice Amount, Due Date, and Ship Date checkboxes. Click
Apply to close the Configure Columns dialog.

Configure Columns

UM

Qty Invoiced

Qty Ordered
Quantity Backorder
List Price

Discount Percent
Discount Amount
Net Price

[ Invoice Amount

Ol
-
=
=
o
=3

2

&4 BC Invoice Amount
Salesperson

Credit Terms
Purchase Order

<)
)
=
o
o
g
2]

3 ship Date
[ Language

13. Click OK at the bottom of the browse to save the search criteria and to close the Configure
dialog.
14. In the Main panel, clear the Filter by Current Workspace checkbox on the top right.
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ABX Invoice History urn:app:com.extensions.gadextensions Yes
m Browse Domains & Entities w Fields Refresh Options Visuals o
~ Main
KPI‘ ABX Invoice History | | Filter by Current Workspace O
Data Source Type‘ Browse ¥ App |QadEx‘fensions ‘
Data Source ‘ urn:browse:mfg:so007 ‘ m App URI |urn:app:(om.extensions.qadextensions ‘
Data Source Label ‘ Invoice History ‘ Visual Type |ThinLGpace ‘
Active
KPI Type‘ Current Data ~ ‘
v Browse

m Configure browse columns and search criteria.

Criteria |Invoice Date = Last Year (1/1/2019 - 12/31/2019)

Lines Returned ‘ ‘

15. Scroll to the Domains selection grid. Select the current workspace domain—10USA—and a few
other domains.

ABX Invoice History urn:app:com.extensions.gqadextensions Yes
Main Browse Domains & Entities ~ Fields Refresh Options Visuals o
v Domains
More T2 Sync
Active Domain =1
10USA
(] 11CAN
12MEX
20FRA
21NI
22UK
23GER

1-130f 13

16. Navigate to the Fields selection panel, which has a list of all visible fields from the browse.
17. Select the fields that you need for the KPI. First, select the Active checkbox twice at the top of
the list to clear the selection for all fields.
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urn:app:com.extensions.qadextensions

Main Browse Domains & Entities v m Refresh Options Visuals o
Active Fields 0 Max 20
More »
O Active Field Label Data Type Field Format Field Visual Link Name
Invoice Text ih_histih_inv.. inv_nbr
Order Text ih_hist.ih_nbr nbr
Invoice Date Date ih_histih_inv... inv_date
Sold-To Text ih_histih_cust  cust
Sort Name Text ad_mstrad_s.. sort
Bill-To Text ih_histih_bill  bil
Ship-To Text ih_histih_ship  ship
1-210f21
18. Select the checkboxes for the following fields:
e BCInvoice Amount
e Due Date
® Invoice Date
e Quantity Invoiced
e Quantity Ordered
e Ship Date
e Site
v Fields
Group Data Group Dates By | Day
Active Fields | 7 Max 20
More ¥
Active v Field Label Data Type Case Field Format Field
(v] BC Invoice Amou... Number local_variables.local-var04
Contract End Date idh_hist.idh_contract end
Contract Start Date idh_hist.idh_contract_start
Sold-To Text No Conversion ih_hist.ih_cust
Discount Percent Number idh_hist.idh_disc_pct
Discount Amount  Number local_variables.local-var00
(v} Due Date Date idh_hist.idh_due date

19. Scroll down to the Refresh Options panel and clear the Auto Refresh checkbox.

Note: When you clear the Auto Refresh checkbox, you avoid error messages about too many
auto-refresh KPlIs being active. There are a maximum of 30 auto-refresh KPIs allowed in the
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system. Auto-refresh is only needed in a production environment for KPIs with data that you
need to be refreshed overnight.

ABX Invoice History urn:app:com.extensions.qadextensions Yes
Main Browse Domains & Entities ¥ Fields Visuals £+
Invoice Date Date ih_histih_inv_date inv_date
Sold-To Text ih_hist.ih_cust cust
Sort Name Text ad_mstr.ad_sort sort
Bill-To Text ih histih bill bill
Ship-To Text ih_histih_ship ship

1-210of 21

v Refresh Options
Auto Refresh (O

Refresh Rate | Daily

Allow Manual Refresh
v Visuals
Preview the dataset and create visuals.

Cancel

20. Click the Save button to save the KPI.
Now you are ready to create a first visual for the KPI.

21. Click the New icon above the Visuals grid. This opens the visual builder.
22. From the Select Visual Type view, click Bars. A first version of a bar chart is displayed.

Note: Sometimes a warning displays at the top of the screen with a message that the data is still
being processed. In that case, you must wait for a moment, then click the Refresh icon to the
right of the yellow warning message.

You can now change the fields that you want to use as dimensions for the chart.

23. Click the Y-axis (vertical axis). From the Metric pop-up window, select the BC Invoice Amount
(Sum) metric.

24. On the X-axis (horizontal axis), click the Group attribute and select the Invoice Date (UTC) group.

25. Click Granularity. Select Quarter as the granularity of the buckets on the X-axis.

As a result, the following column chart displays.
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26. Now your chart is ready to be saved in the shared Gallery.
a. Click the Save icon at the top right of the visual builder.
b. Inthe Visual Name field, enter a name for the visual, for example, <your name> Invoice
History.
c. Inthe Default Title field, enter the same name.

Congratulations! You have completed this hands-on exercise.

The next hands-on exercise, Creating Visuals, further explores all the possibilities for the chart
visualizations.
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KPIs Bulk Actions (Video 4)
Bulk Actions - Inactive KPIs in QAD Action Centers
Bulk Actions - Inactive KPIs in QAD Action Centers

FIQAD Favoritesy [s% +  GLAccounts  Reporting Groups 2
Customer Sales B O TO
¥ o selectvear Top Customers Top tems
Q search
Salected Only
© Avears 1 ]
: £
2020 b © kP15 inactiv: Top Customers i © KPris inactive: Top tems
209 M §

2018
017
Meuic D Sales(Sum) Color TOSabesfsum) | e YTO Sales (sum) - Color:YTD Cost (Sum)

Sales Orderson Hold Late Open Payments Invoice Value by Week

H
T ]
i -
i § i
© KPI s inactive: Saes Orders on Hold i 1@ KPHIs Inactive: Customer Involces Curment Year i3 ) KPIis nactive: Customer Involces Current Year
2 Al
z ]
i
Grous:Desrpton Sz eles Orde (Oltioct Cout) s 7.0ue DteGroup.

In this chapter, you will learn how to use bulk actions to activate multiple KPIs and to assign domains or
entities to KPIs in bulk.

Here, we see, for example, the Customer Sales Action Center as it comes out of the box, with all KPIs
showing a warning message that they are inactive. This is because active KPIs take system resources,
which we don’t want to consume until you really want to use the KPls.

Bulk Actions - Assign Domains and Entities

Bulk Actions - Assign Domains and Entities

FIQAD ravoritesw |2 Q & wososor @
[c4
et s A A - - |-
At RS Datals Browse T 0O "o oudy s <
Actie 5 Ove Ty trowse Customer heq 9 Schad._ mbeomsemIgrezS o o outy ™ &
Aging Work Order .. Browse. Maatensnce Order umbrowiemiges23 (0] No Dady Yo
A Acton Requesis Browse Action Requests P—— fo) N oty s Y
Al Depot Order Uines  Browse: Depot Order Detal umbrowsemmigs038. (o] No Daidy Yes
Mowotordes  Browse Oepotonden [Pre— o " oy s
Al Service Order Un_. Browse Al Service Orders umbrowsemigfs08y (e) Mo sty ves
MSeniceOders  Browse Service Orders RS o N oty o
Acthorized vz Actusis Browse Froject Anslysia umbromerigessTs (o] * No D3y er
CpognCoss  Browse comts [P—— o Curment Oota o oty s
Campaignstages  Browse. Campaign stages umbrowsabebrows... (] Curment Data No sy Y5
CothPowansyss  Browse Finsocil K1 Dsta - ® Current Data ™ ouy Yo
Commibmentsand_  Browse Purchase Order ines R —— [e) Current Dats No o3y vos
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So, if you want to start using one or more KPIs, to make them active, you open the KPls menu and under
Actions, choose the Assign Domains & Entities bulk action.
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Bulk Actions - Select Domains and Entities

Bulk Actions - Select Domains and Entities

s &ttt x

Assign Domains & Entities

T0USA, 11CAN, 12MEX T0USACO, T1CANCO, 12MEXCO -

DOMAINS

»

MQAD 4

This opens a new dialog. First, you have to select the Activate KPIs checkbox. Then, in the Domains field,
enter the codes for the domains that you want the KPIs to retrieve data from. There is a lookup option so
that you can easily select multiple domains. Here, for example, we select the 10USA, 11CAN, and 12MEX
domains.

In the next field, specify entities to retrieve data from. This is needed if you want to use Financials KPIs,
which have data organized by entity in the browses used as data sources. You can use the lookup option
to select the entities.

Next, you must choose what will happen to domains or entities that were already set in the KPIs. Do you
want to remove the previously assigned domains from the KPIs and replace them with the new selection
of domains or entities? Or, do you want to keep the previously assigned domains and entities and just
add the new selection? The latter option is useful if you have created a new domain in an
already-operational environment.

Bulk Actions - Select KPIs by Action Center
Bulk Actions - Select KPIs by Action Center

Assign Domans & Entives x

Assign Domains & Entities

T0USA. T1CAN, 12MEX 10USACO, 11CANCO, 12MEXCO -
L3
~ Option: @
- .
Toush e a a
wtes | 1005 cox a
x wies +
~ KPis
sebet Action Centers <NoStored View> = More
[ Oata Source Label Action Center starts wi - =3
i s Cumrent Yeor Customer s Son Center u
Soes Oroer Creat e vo..  custreimgmi-a wnapgxomasdevsuemgmt
Top Customers Saes by Customer a a o un elmgmt
Top ems Suiesby em @ o um -
L[ — Custor e umapp s
tomer Saves Profa. s0es-399 wrmappcomand e
tor " 2 un: asdssles |
tomer Scheddes  salesopp umappxomasdssles

40



Actionable Insights and KPIs Training Guide

As a next step, select the KPIs that you want to apply the updates to.
With the + Select button, you can open a lookup of KPIs and select multiple KPIs from the browse.

With the + Select from Action Centers button, you can open a browse of all action centers in the system,
and select one or more of those.

When you close the lookup using the OK button, all KPIs for the selected action centers are listed in the
KPIs selection grid of the main dialog for the bulk action. When you are happy with the selection, click
the Submit button.

Bulk Actions - Completed
Bulk Actions - Completed

A few seconds later, a message pops up indicating how many KPIs were updated.

Now, you still have to be a little patient because, for newly activated KPIs, it takes a couple of minutes
before all the data is retrieved and prepared for the action center.

Bulk Actions - KPIs in QAD Action Center are Active

Buik Acii6n$ - KPIs in QAD Action Center are Active

Reporting Groups

" £ % % £ £ § ¥
[E——

v
i
5.
3
i
:
i

MQAD 7

If we open the Customer Sales action center after a few minutes, the warnings about inactive KPls are
gone. If we reload the page, all the data shows up.
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Financial KPIs (Video 5)

Financial Report Writer

Enterprises with operations around the globe operate with different currencies and charts of accounts.

With Financial Report Writer, it is possible to create consolidated financial statements in a single
reporting currency and following a single reporting chart of accounts.

Financial Report Writer .

% | o = S 4
W00 Ecans de réévoluation 0109 FinETGE & . i ;‘;::
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MO0 Accounts receivatle 12000 oI FEAm e e
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T TaxRieceivabies 100 e e e xug
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Financial Report Writer Components

Financial Report Writer Components

Reports

Source
Enfity1

Source Report Chart Report
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Enfity3 I j
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Action Center

Source
Entity4

Presentartion KPIs
Currency

Report Cube
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>

Source
Entity N

Report Calendar

M QAD

To achieve this goal, you must first define a financial report chart of accounts and a financial report cube.

Based on those definitions, you can generate a report cube with consolidated GL activity and balances in
a single reporting currency and a single chart of accounts.
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A Cube daemon process keeps the data in the report cube up to date in real time. The details of this
setup are explained in the QAD Financials User Guide.

The report cubes are the data source for both financial reports and for KPlIs in the action centers.

Cube Trial Balance View
Cube Trial Balance View

P a5 x
Cube Trial Balance View Reporting Group View »  More ¥
Cube Code = "corp® | Report Year = Current Year (2022) X||Report Period range 1° & "12* X||Show Period Detail = "ves X| m a &
My Searches ¥ Ceoral Opening Balance PC DR Activity PC CR Activity PC
ihuand | . - + % 162857 000 000
Reporver v squis v eemven ~ |IER- + X st . ood
Report Period v range - o1Ql g - za + X
Show Period Detail ¥ | equals v | Yes v %= - + x et o0 ™
| 8214736 354043 0.00
m Coned 85,687.79 176772 0.00
22UKCO 1550 Mech Inventory 8745551 312832 0.00
220KCO 1550 Mech Inventory 9058383 000 0.00
22UKCO 1550 Mech Inventory 90,583.83 000 0.00
22UKCO 1550 Mech Inventory 90,583.83 000 0.00
22UKCO 1550 Mech Inventory 9058383 000 000
e, 1550 Mach Inusntory anxaznz ann non
> 3 500 v | Recordsperhoge ey 2
Em o

The Cube Trial Balance View browse retrieves GL balances and activity from the report cubes, and is an
excellent data source for Financials KPIs. In the September 2022 release, a new Reporting Group field
was added to the browse. Using that field, you can easily group the data in the KPI visuals.

In previous releases, another browse, the Financial KPl Data browse, was used to feed the KPIs. However,
that browse required additional setup for report analysis codes, report trees, and report masters, and
special setup for Financials KPls in the Financials module. With the enhanced Cube Trial Balance View
browse, the setup becomes much easier. You just need to create a report cube.

Reporting Group
Reporting Group

76
PIQAD Ffavoritesy |2 v  GLAcounts  Reporting Groups Q G wsaiousaor @ S

GL Accounts FactoryView ¥ 4 New @ Delete Actions ¥  More ¥

E - 1100 Bank account USD Bank Account Asset
GL Account Description
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v o
1090 Petty Cash Main @
L et [ e -
escipton ganksccount UsD sudget raves &
1110 Mexican Banl
GLType Bank Account ¥ Cash Group Q "
120 UK Bank Acec
aniace System Type Consumption Tax
1130 Canadian Bar Category Asset ¥ Referenced A
1140 Australia Ban Active € In Posting
1150 ChinaBankA ¥ Posting
1160 Bank Accoun Balance/P&L Balance Sheet Account Auto/Manual Manual
0 eraziion Ban Debit/Credit Debit ~ Intercompany Account
Quantity Default Intercompany
1180 Italian Bank /
Unit of Measure Fixed Intercompany
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In addition, you must ensure that the Reporting Group field in all of the GL accounts is populated
correctly. You can update the Reporting Group field directly in the GL Accounts view or you can do a bulk
update using the Excel Export and Import functions under the More menu of the view.

In addition, you can update the Report Group master in bulk from Excel.

Action Center KPIs

Action Center KPIs
Net Profit Margin % Yes
Main  Browse  Domains & Entities +  Fields  RefreshOptions  Visuals  Additional Details -] L)
~ Main Q"
KPI | Net Profit Margin % Filter by Current Workspace

Data Source Type | Browse Saved To | Configuration Data &
Data Source | urn-browsefin:BCube.ApiCubeTrialBalanceCal Visual Type | Composer ]

Data Source Label |Cube Trial Balance View:
o
Active 7'y

KPI Type |Current Data ~

v Browse

m Configure browse columns and search criteria,

Criteria Cube Code = “corp®| Report Year = Current Year (2022) Report Peried range “1" & “12°| Show Period Detail = “Yes’
Lines Returned

~ Domains & Entities
Only data from selected Domains or Entities is made available.

Browse By Domain

You can use the Cube Trial Balance View browse as a data source for KPIs in action centers. In the
Configure option for this browse, it is mandatory to set a report cube code as a filter. You must also set a
year and period range to retrieve data for. It is possible to use a variable year such as Current Year.

Derived Fields in the Visuals
Derived fields in the visuals

Derived Field Editor 52

Net Profit Margin % > Net Sales

1 CASE WHEN BudgetGroupCode = 'Gross Income’ OR
2 BudgetGroupCode - 'Discounts’ OR A Netsales o
3 BudgetGroupCode = ‘Rebates’ OR
a BudgetGroupCode = *Gain/Loss Disposal © | Expression Bullder
5 THEN (ActivityCRPC) - (ActivityDRPC)
6 ELSE ~ Row Level Functions
7 [
8 eng

~ Flelds

Q search

Run
n ABC 123
Preview
Attribute

Cost Center

No Data Available 1= Cost Center Description

iAo

Entity

| |

Now, you can start creating Financials KPI visualizations.

Based on the reporting groups for the GL accounts, you can further group the data in the visuals. Here,
we see how the GL activity for several reporting groups are added together in a net sales amount.

Derived fields are explained in detail in the chapter Create Visuals and in the corresponding video.
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Custom Metrics in the Visuals
Custom Metrics in the visuals

Custom Metrics Editor X

Net Profit Margin% > Net Profit Margin %
1 (SUM(net_sales) - (SUM(opex) + SUM(cogs) + SUM(taxes) + SUM(interest paid))) / SUM(net_sales) * 100
S Net Profit Margin % X

@  Expression Bullder

~ Function Library

v Row Level Functions

A Fields
Run
Q Search
Preview
“ ABC 123 B
Attribute
No Data Available 3= Cost Center
= Cost Center Description
Close
M QAD 8

When we have all required groups of GL data, we can make aggregated calculations using the Custom
Metrics functionality.

Here, we see how the net profit margin percentage is calculated. Custom metric fields are explained in
detail in the chapter about creating visuals, and in the corresponding video.

Here is the result of the net profit margin percentage for each of the entities in the first quarter.

Custom Metricsin the visuals

KPS ¥ Visuals x
[21=)
R IT— a
B
T
»
<]
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et et Profit Margin
B
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n 70,455,35000

46



Actionable Insights and KPIs Training Guide

Historical KPIs (Video 6)
Historical Data KPIs - Overview

QAD Analytics- Adaptive UX - Functional Training
Historical Data KPIs - Overview

with grouped data

mqpshoT clary (1

)
hopShoi day (2)

Smapshofdoy (3)
Snapshot day (n)

M QAD 2

KPIs with historical data make it possible to keep daily, weekly, monthly, or quarterly snapshots of the KPI
data so that you can analyze the trends in KPlIs over time.

ERP Data
from browse AP
KPI settings {}
_ Cassandra dataset
Auto Refresh =
uto Refres yes : DCC‘]SSRClﬁfdth :‘/r\ with detailed
Frequency = daily ally REITes browse result
Keep History = yes @ -
Frequency = daily Spark Grouping ‘ = _,(T_)
Retention = () snapshots @ g 6
Grouped =yes g AN O
Cassandra datasets ¥ N
8 0
=
(%) Q
<

Creen = Current KPIs
X MNew snapshots
Blue = Historical KPIs appended

Oldestis celeted
when (n)
is reached

On the diagram, the green boxes show the settings and dataflow for current KPIs. You can see that, for
current data KPIs, the ERP data is queried and the detailed results are stored in a dataset in the
Cassandra data lake. With the historical data KPIs in the blue part of the diagram, you can see that the
result sets in Cassandra are grouped by Spark and the resulting snapshot is stored again in Cassandra in

separate snapshots with a timestamp.

The data from those snapshots can then be visualized and analyzed in action centers. Using the snapshot
date as a timeline, you can analyze the trends of a KPI over time.

The user has full control over the frequency of the snapshots and over the number of snapshots that
must be kept for each KPI. There are also system administration settings that control the total number of
snapshots and the maximum number of records in each snapshot so that users cannot accidentally blow
up the disk usage. The cloud settings for these configurations are 1,100 snapshots in total and 200,000
rows maximum per snapshot. This means that, for example, you can define 30 historical KPIs (each with
three years of monthly snapshots (30 x 36 = 1080)) or 36 KPIs with one month of daily snapshots each, or

a mix of different durations and frequencies.

There is also a function to create an interim preview that shows the latest value of the KPI so that you do
not have to wait until the next real snapshot day.
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KPI Type: Historical Data

QAD Analytics- Adaptive UX - FunctionalTraining

KPI Type: Historical Data

Overdue Sales Orders History urn:appicom.extensions.qadextensions Yes -
I PP UR Active
m Domains &Entities +  Fields  RefreshOptions ~  Visuals  Snapshot History -3 L)
¥ Main @
KPI | Overdue Sales Orders History Filter by Current Workspace
Data Source Type |Browse ~ App | QadExtensions ¢
Data Source |umbrowsemigiso103 [ select App URI | urnapp:com extensions qadextensions N
Data Source Label | Sales Order Detail Visual Type | Thinkspace
Active
KPIType |Historical Data ~
¥ Browse
@ Configure browse columns and search criteria,
Criteria | Due Date < Today (9/24/2020) | Quantity Shipped < Quantity Ordered
Lines Returned
B o

We start with a new KPI that we call Overdue Sales Orders History.

For this KPI, we select the Sales Order Detail browse (so103)—you can search for a browse with a URI
that contains so103.

For the KPI Type field, we select Historical Data.

Browse Search - Overdue Sales Orders

QAD Analytics- Adaptive UX - Functional Training
Browse Search - Overdue Sales Orders

KPIs > Lines
Sales Order Detail Default View #Edit  Actions *  More ¥
Due Date < Today (9/24/2020)% | Quantity Shipped < Quantity Ordered . m
My Searches Clearall - lgg Line Item Number De:
IIDueDale—v]Ie;s than v | Today - n - + x Los 1 64001 -
Quantity Shipped | [less than ~ | |Quantity Ordered  ~ n - + X%
003 1 04001 Frul
B o 1 03021 Pu
50052001 11/6/2019 10€1000 11Z Retall 10C1000 10C1000A 2 03022 2-.
50052001 11/6/2019 10C1000 177 Retail 10C1000 10C1000A 3 03023 40
0052001 11/6/2019  10C1000 11Z Retail 10C1000 10C1000A 4 03033 4-.
50052001 11/6/2019  10C1000 11Z Retail 10C1000 10C1000A 5 03090 2
> » \zs—v Records per page

In the browse configuration, we set the search criteria Due Date < Today and Quantity Shipped <
Quantity Ordered, which means that the browse will show all orders that are overdue today.
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Fields

QAD Analytics- Adaptive UX - Functional Training

.
Fields |- ..
Group Data [ Group Dates By |pay -
Active Field Label Data Type Field Format Field Visual Link Name G
sales Order Text so_mstr.sonbr  nbr Ne
[v] ‘Order Date Date so_mstrso_o.. ord_date
Sort Name Text ad_mstrad s.. sort Mo
Line Text sod_detsod ... line N - —‘
Item Number Text sod_detsod_.. part Ne
] Description Text ptmstrpt d.  descl N
Site Text sod _detsod_.. site N
uMm Text sod detsod .. _um N
(] Due Date Date sod_detsod_.. due_date
Quantity Ordered Number sod_detsod_... qty_ord
- o detsods ol
Quantity Shipped Number sod_detsod_... qty_ship
Quantity Open Number local_variable... Quantity_Open I

In the Fields section, select the dimensions that you want to be available for analysis in the historical
snapshots. It is recommended that you keep the number of active fields low, which also keeps the size of
the snapshots low.

Note also that the data is automatically grouped for historical KPIs.

Schedule

QAD Analyfics- Adaptive UX - FunctionalTraining

SC h ed Ule Overdue Sales Orders History urn:app:com.extensions.qadextensions

Main Browse Domains & Entities ~ Fields Visuals Snapshot History <

v Refresh Options

v Historical Snapshot Schedule

Snapshot Rate | Daily -

Schedule Every day at CEST
Snapso et oo

v Visuals

Preview the dataset and create visuals.

¥ Snapshot History

More =

MQaAD

In the Historical Snapshot Schedule sub-panel, you set the frequency of snapshots using the Snapshot
Rate field. For the demo, we select Daily.

Next, you can select the time of day that the snapshot needs to be made—that is the time in your local
time zone, based on the browser locale. For the demo, we select a snapshot time that is two minutes
after the current time on the client PC.
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For Snapshot Retention, we set 7 days, meaning that the last seven days of snapshots will be kept in the
system. On day eight, the oldest snapshot will be removed.

Interim Snapshot and Real Historical Snapshot

QAD Analytics- Adaptive UX - FunctionalTraining
Interim Snapshot and real Historical Snapshot

¥ Snapshot History

Snapshot Type Start Date End Date Messages

Thursday September 24, 2020 O Interim 09/24/2020 11:58:13 . Processing data

.2 b =
F ) ENG

v Snapshot History

Snapshot Type Start Date End Date Messages
Thursday September 24, 2020 @ Historical 09/24/2020 11:59:004Q 09/24/2020 11:59:06

As soon as you save the KPI, you will see, in the Snapshot History grid, that the first interim snapshot is

made. For a new KPI, an interim snapshot is always made when the KPl is first saved. With that interim

snapshot, you can already see preliminary data, even when the real historical snapshot is scheduled for
much later.

A setting allows users to create new interim snapshots at any time, when they want to see the latest
data in between real historical snapshots. Only a single interim snapshot can exist at any time. So, a new
interim snapshot always replaces the previous interim snapshot.

Since we have set the real historical snapshot to be created just two minutes later, we can reopen the KPI
a little later. Then, we see that a real historical snapshot was effectively created at the requested time
and the interim snapshot was removed.
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Snapshot History Log

QAD Analytics- Adaptive UX - FunctionalTraining

Snapshot History Log

KPIs FactoryView v ew  BDelete  Adions v Mo v &
- Overdue Sales Orders History

KP1o
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Mo v
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Tuescay August 23, 2022 [] Historical 08/23/2022 084938 OW23/2022 085041 Fepracessed
Monday August 22, 2022 (] Historical 08/22/2022 00533 OB22/2022 09030 Reprocessed
ey August 15,2022 e vistorial 0/19/2022 084525 0B19/2022 085024 Raprocessed

Thussday August 18,2022 © Hstorcal 0B/182022090330  0BAE2022 090842 Reprocessed :

50 [ recoti e P roaen

M QAD 8

Here is another KPI, with the same settings, that was created several days ago. You can see the list of
snapshots that were made each day.

Visual with Historical Trend

QAD Analytics- Adaptive UX - Functional Training
Visual with Historical Trend

s > isuate %

LT — e
o

Py

In the Visuals screen, we created a chart with the snapshot date on the X-axis and the record count on
the Y-axis. Both fields are added automatically in historical KPIs. The line chart shows the trend for the
overdue orders. In this example, the chart is a flat line because the order data did not change over the
last week.

51



Actionable Insights and KPIs Training Guide

Create Visuals (Video 7)
KPI Data Source

Create visuals

KPl Data Source

My Invoice History Yes

[V DueDate  Date idn_histidh_due_date

[ temType  Text No Conversion ptmstrpt_part_type

s . Records per Page
~ Refresh Options
Auto Refresh 2
Retiesn Rate [Daity [l
‘Allow Manual Refresh
~ Visuals
Foeut  hore v
Visual Chart Type Data Field Label Field
My Invoice History i} BC Invoice Amount Customer Type
50 [ recoros per page 1otent
MQAD 2

In this chapter, you will learn how to create visuals for action centers in the March 2023 release.

We start from a KPI called My Invoice History that uses the Invoice History browse (so007) as a data
source.

Another chapter, KPI Creation, describes the steps required to create KPIs. If you have not read this
chapter yet, then please do so first.

The most important fields used for this KPI are:

Sort Name (customer name)
Sold-To (customer code)
Item code

Description

Qty ordered

Qty invoiced

Due date

Ship Date

Invoice date

BC Invoice Amount
Price

Site

Note: If visuals do not display or do not work as expected, delete your browser’s cache and refresh the
page.

We start the creation of a visual by clicking the + New button above the Visuals grid of the KPIs screen.

This opens a dialog where we select the visual type.
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Create visuals

Visual Types - Table
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1=}

Invoice History

Table Settings

x

~ Groups,

EditGroups

~ Columns
Edit Columns

Domain Code

Invoice Amount (BC)

Customer Code

Htem Description

Due Date

Invoice Date

Cancel

In the dialog that pops up, there are many visual types that you can select from.

We will now discuss the most important types in detail.

The first type concerns tables that give summary overviews of the data for a selection of fields. Initially,
all active fields from the KPI are listed in the table.

Before we continue, we also remove the time bar that is set by default. To do this, click the clock icon in
the menu on the right and select None. We also check the Filter settings to remove the date range that

was set by the time bar. Now, we see all the data for the last two years, as set in the KPIs screen.

Using the Visual Settings dialog that you can open from the menu on the right, select and rearrange the

table columns. You can click the minus sign next to a field in the Edit Columns dialog to remove that

column from the table. In the Edit Columns list, you can change the order of the columns using drag and

drop.
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Visual Types - Table Grouping, Totals, and Sorting

Create visuals

Visual Types - Table grouping, totals and sorting
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MQAD 4

Now, we drag the customer name to the Groups area, and click Apply at the bottom of the dialog. The
table gets grouped by customer, with totals for number fields like Invoice Amount.

We can also drag, for example, Item Number to the grouping area and click Apply again to create the
next level of grouping.

You can now click the expand and collapse icons in the table to open and close the groups and to see the
details behind each of them.

By clicking the column header label, you can sort the table by that field. If you want to sort by Customer
Name and then by Item Number, you first click the Customer Name header and then use the Shift key
and click the Item Number header to make Item the second-level sort. The data is immediately sorted
accordingly. A small number 1 and 2 appear next to the column labels. You can repeat this for more
columns.

By clicking the column headers in the table, you can change the aggregation type of number fields.

For non-number fields, you can aggregate by counts or by distinct counts. You can also turn off
aggregation for a column by choosing None from the list of aggregation types.

Note that, in the Settings dialog, if you scroll down, you get some options for the way that very large
datasets are retrieved in pages or with infinite scrolling.
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Visual Types - Table Save

Create visuals

Visual Types - Table Save
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When you are happy with the result, you can save the visual by clicking the Save icon at the top right of
the visual.

This opens a dialog where you must give the visual a meaningful name and a default title for when the
visual is displayed on an action center. The visual name is intended to easily identify the visual in a
lookup, while the title indicates how you want to present the visual to end users.

Visual Types - Change Visual Type

Create visuals
Visual Types — Change Visual Type
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You can always change the visual type of an existing visual. For example, you can change a table to be a
pivot table.

To do this, click the icon that depicts a screen at the top of the menu on the right. A list of different visual
types or styles appear.
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Search for pivot table in that list and select it. The visual changes to a pivot table. Initially, there will not
be much data displayed because you need to configure the pivot table, which requires a bit more work
than a simple table.

Visual Types - Pivot Table

Create visuals

Visual Types - Pivot Table
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A pivot table is a powerful type of visualization because it shows a summary of data across multiple
dimensions in the rows and columns.

To configure the pivot table, click the Settings icon in the menu on the right of the visual builder screen.
In the Settings dialog, click the little pen icon next to Edit Row Groups. Now, you can select one or more
fields to group the data by. For example, select Customer Name and Item Description and click Apply.
The visual has not changed yet because you still have to select the column groups. Click the pen icon
next to Edit Column Groups and search for Invoice Date as the dimension to group the column data by.
Click Apply and change the granularity to Quarter.

Then, configure what metrics to display in the cells. Click the pen next to Edit Metrics and select Invoice
Amount (BC) and Quantity Invoiced as metrics. Click Apply. Finally, enable the totals for both rows and
columns. Now, click Apply again—all the settings are applied to the pivot table. Now, you only need to
click the Invoice Date header label to sort the columns chronologically and then click the Customer
Name label to sort the rows alphabetically by Customer Name.

You can still change the order of the row groups or column groups—for example, by dragging the
Customer Name field in the Settings panel up so that it sits on top of Item Description. Click Apply to see
the change in the pivot table.

The great power of pivot tables is that you can also drill down on any cell in the table to see underlying
details.

Now, we can save the visual.
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Visual Types - Additional Visuals for a KPI

Create visuals

Visual Types - Additional Visuals for a KPI
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In the previous examples, we changed a simple table to a pivot table. However, you can also have more
than one visual based on the same KPI data.

If you close the visual builder, you are back in the KPIs screen, where the first visual is listed. Now, you
can click + New above the Visuals grid again to create another visual.

This brings up a choice of visual style, and this time we choose Bars.

Visual Types - Bar Chart

Create visuals

Visual Types - Bar chart
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Bar charts are most suitable for a small number of data points, like a top ranking or a high-level overview
of categories. The initial setting of the chart picks an arbitrary field to group by on the X-axis; for
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example, grouping by domain code. Also, for the metric on the Y-axis, an arbitrary number field is picked

as an initial setting.

Visual Types - Bar Chart Dimensions

Create visuals

Visual Types - Bar chart
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Maybe we want to analyze the Invoice History by quarter, based on the invoice dates.

So, we click the Group field at the bottom of the visual and select Invoice Date from the list of fields.
Then, a bar for each time is displayed. We need to group that by day, so we click the Granularity field at
the bottom and select Day from the list. Or, we select Quarter as the granularity. The chart is now
redrawn by quarter. If you want to change the metric, then we click the field on the left of the chart and
select the metric. Invoice Amount (BC) was already selected so we don’t have to change that. Note that
there is also a Color field at the bottom of the chart. With that field, you can set the metric that
determines the color of each bar. Here, also, we keep the Invoice Amount (BC) as the color indicator.

Visual Types - Bar Chart Settings

Create visuals

Visual Types - Bar chart
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Another feature of bar charts is that you can create subgroups on each bar to show the subdivision of
the amounts by another dimension.

To do this, first open the Settings panel on the right and turn on the Enable Subgroup switch. Below the
switch, you can choose between clustered, stacked, and percentage subgroup styles. Here, we choose
Stacked. Then, at the bottom of the chart, a Subgroup label appears. Click the field next to it and select
the field to group by, for example, Site Code. Now, each bar is subdivided in amounts by site. You can
hover over the bars to see the detail amounts.

Visual Types - Bar Chart Orientation and Sort Order

Create visuals

Visual Types - Bar Chart Orientation and Sort Order
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In the Settings side panel, you can also switch between vertical bars and horizontal bars, and you can
also choose what labels to show. You can also change the thickness of the bars. Another side panel
allows you to change the sort order of the data points. For example, we can sort the sites by descending
invoice amount (BC), which means that the site with the most sales shows first. You can also limit how
many sites you want to display.
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Visual Types - Bar Chart Colors

Create visuals

Visual Types — Bar Chart Orientation and Sort Order
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In the Color Settings side panel, you can choose another color palette for the chart.

Then, we save this visual and call it My Invoice History Bars.

Visual Types - Trend Lines and Bars

Create visuals
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There are three types of chart that are typically used to depict a trend over time. For the X-axis, you must
always use a date field. These charts can only be used if the KPI data source has one or more date fields.

With the line and bars trend chart, you must select two metrics for the Y-axis. The first metric is shown
as bars and the second metric is shown as a line.

With the Line Trend: Attribute Values visual type, you can select a single metric, for example, Invoice
Value, and an attribute, for example, Site. For each site, a line is drawn that shows the invoice values for
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the site over time. In the Settings panel, you can change the lines into an area display, which can also be
stacked areas.

With the Line Trend: Multiple Metrics visual type, you can choose more than one metric, for example,
Invoice Value and Quantity Invoiced, and display those as lines over time.

Visual Types - Combo Charts

Create visuals

Visual Types - Combo Charts

s > Visual

x

¥ invoice History i
% invoice History x
) oice Amount (5 (sum) (@) Quantiy viced (sum) () Quantity Ocered Sum) ~O= Volume
2 ComboChant Settings

¥ Axes

Enable Y3

e

_ EnableYs

Style
Y1 Axis

Visual Style Bar

6 nz|e «

¥2 Axis

VL xis: (3 selected)

Visual Style Line

Y3 Axis

Y2 s Valume Y3 Adis:None Y4 Auis: None

Wisual Style Line

¥4 Axis

Visual Style Line

Q42010 Q2013 QI Q49 QL0 Q200  QINW Q4N QL2021 Q20 QWA QAU QLR
Group By: Ship Date (UTC)  Granularity: Quarter

MQAD 15

Combo charts combine different chart types in one chart—for example, a combination of bars and lines.

On the Y-axis on the left, you can select the metrics to show as bars—for example, the Invoice Amount
(BC), the Quantity Ordered, and the Quantity Invoiced. On the Y-axis at the right, you can select more
metrics. For each metric, you can then choose the line or bar style.

Combo charts let you choose what to group by on the X-axis. You can group the data using a date field,
but you can also group by any other data dimension.

On the Ruler panel, we can set reference lines and, for that, we have added a sales target line with a
label of Target, and have set a value for the target and a color for the line.

By clicking the legend at the top of the chart, you can hide and unhide metrics.
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Visual Types - Scatter Plot

Create visuals
.
Visual Types - Scatter plot
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The next visual type, the scatter plot, is useful for depicting two correlating values over many data
points. This visual type is most useful for scientific or statistical data.

The Invoice History data is less suited to a scatter plot chart, but we can give it a try.

On the Y-axis, we put the invoice amount and, on the X-axis, we put the quantity invoiced. We group by
customer name, so each customer becomes a circle on the chart, and for the size of the circles, we
choose the volume—that is, the count of invoice lines in this dataset.

If you hover over the data points, you can read the various values for each customer.

Visual Types - Pie Chart and Donut Chart

Create visuals
Visual Types - Pie chart and Donut chart
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A pie chart and a donut chart have the same purpose—they depict proportional values over a limited
number of categories. For example, with the Invoice History data, we can create a pie chart with the
invoiced value by site.

Since we have many sites, we can limit the display to the top seven sites, for example. Make sure that
the data sort is based on the sum of Invoice Amounts (BC) for each site, in descending order. The seven
sites with the largest amounts are displayed.

In the Settings panel, we changed the label display to show the site code and the percentage in the pie.
The tooltip shows the value of each group and also the percentage.

Visual Types - Arc Gauge and Bullet Gauge

Create visuals
Visual Types — Arc Gauge and Bullet Gauge
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Arc gauges and bullet gauges show a single number value on a scale.

To make this a more interesting case, we build an arc gauge that also shows the percentage of overdue
shipments.

For that, we first need to add a derived field that indicates which lines are overdue and which are not.

After clicking the Metric field at the bottom of the Gauge, a list of metrics is displayed. Here, instead of
selecting an existing field, we click the + sign above the list and select Add Derived Field to open the
Derived Field Editor.
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Create visuals

Visual Types - Arc Gauge and Bullet Gauge
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In the Derived Field Editor, we enter Overdue Shipments, which will be the name of the new derived
field.

In the box below the label, we enter the formula:
CASE WHEN ship_date > due_date THEN 1 ELSE 0 END

There is a Help section on the right-hand side of the screen, where the supported functions and syntax
are explained and where you can select fields for the formula.

Then, we click the Run button to validate the formula and we see that the result in the Expression
column shows what we expected: a value of 1 when the ship date was after the due date and 0 when it
was before or on the due date.

Now, we save the new Overdue Shipments field and, in the Metric selection, we can now select this field.

Create visuals

Visual Types - Arc Gauge and Bullet Gauge
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The next step is to open the Settings panel on the right-hand side and to switch ON the Show label
description. We then select the Show Relative value display, which means percentage.

Create visuals

Visual Types - Arc Gauge and Bullet Gauge

x
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However, we still need to set what the denominator of the relative value is. For this, we go to the Rulers
panel on the right-hand side and switch OFF the Static maximum value switch. Then, we can select a field
as a metric to give the maximum value and we select Volume, which is the total number of records. Now,
we see the correct percentage of overdue lines compared to the total number of lines.

Create visuals

Visual Types - Arc Gauge and Bullet Gauge
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Now, we still want to set the gauge colors with threshold values for each color. First, we select Overdue
Count as the Color metric at the bottom of the chart.

Then, we open the Colors panel at the right-hand side of the chart and scroll down to the Conditional
Formatting section. There, we set the Color Mode field to Distinct Colors, the Threshold Mode field to
Manual, and the Number of Colors field to 3.
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Then, we fill in the Thresholds in Percentage panel with, for example, thresholds of 20 and 50, and set
Color 1 to green, Color 2 to yellow, and Color 3 to red. This representation means that a percentage of
overdue lines below 20 shows a green arc, percentages between 20 and 50 show a yellow arc, and
percentages higher than 50 percent overdue lines show a red arc.

Now, our arc gauge is ready to save.

Create visuals

Visual Types — Arc Gauge and Bullet Gauge
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For a bullet gauge, we follow exactly the same setup steps. We only need to set one additional
parameter under Rulers—the Target Value, which is displayed as a brown line marking, for example, the
35% point.

Visual Types - Tree Map

Create visuals

Visual Types - Tree Map
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Treemaps give a good overview of two metrics over various groups; for example, the values and
guantities of inventory over various locations.

With the Invoice History data, we can, for example, show the invoice amounts by site again. The size of
the panels shows the total sum of the invoice amounts for the site, while the color shows the average
price. The dark blue indicates that items of high average value are sold in the site.

Visual Types - Marker Map

Create visuals

Visual Types - Marker Map
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The marker map is a geographical map with markers that are based on geo-locations in your data.

Those geo-locations can be found in the Address table of the ERP system, where the fields Longitude and
Latitude have been added and populated with the correct values. If your data source contains this

address data, you can create a KPIl based on that data and make sure that Latitude and Longitude are
selected as active fields.

Create visuals

Visual Types — Marker Map
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Based on this KPI, we start to create a new visual and select Map: Markers as the visual type.

Then, we open the Settings panel to select the correct fields for latitude and longitude. As a result, all
the addresses appear as markers on the map. Then, we edit the tooltip fields. These are the fields that
are displayed if you hover over the marker point on the map.

Create visuals

Visual Types - Marker Map
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Here, we zoom in on the East Coast area and see the coordinates, the company name, the city, and state
displayed for the companies in the area.

Filters

Create visuals

Filters
KPis ¥ Visuals x
— Filters Applied Z  Invoice History by Quarter by Site x
{ Pt e _ o N e
§ T _mw -_—
& | a0 Row Level Filters
§q . 2020 | MestFien Q search
2 i < Select Values
- [«
H 7| |om Sl
g @ operator [ include [
—— ==

§ ° _—
B ® Sie
E " -
H Search Q
3
a
i Select All
i
i _ o

1 @ o
5 —— cancat [ o | 103

Filters allow you to set selection criteria for data in the visuals. Maybe you want to only see data for a
given site or customer.
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For example, we again take the Invoice History KPI, with a chart that shows the invoice totals per quarter
and per site. We want to set a filter to show only data from sites 10-100, 10-200, 10-300, 11-100, 11-200,
and 11-300.

To do that, we click the Filter icon at the right-hand side of the chart and click the Add Filter button.
Then, we can select any field to filter on. We select the Site field. By default, the Include operator is
applied and we are prompted to select site codes to include in the visual.

The list of site codes is based on the current data. However, there could be site codes missing at the
moment because there is currently no data for them, but that could change in the future. Therefore,
there is a Customize field that allows you to add missing codes.

Once you have selected the site codes, you must click Apply to add the new filter to the visual.

At the top left of the visual, the filter icon lights up in green and, if you hover over that area, you see the
filters applied.

You can also change the operator to Exclude and then the selected site codes are excluded from the
visual.

Instead of a list of site codes, you can also work with wildcards like all the sites starting with 10 or all site
codes containing 100. Wildcards are useful if you have codes with a logical structure. With this approach,
you can avoid building long Include lists.

Filters - Nested Conditions

Create visuals

Filters — Nested Conditions

Pls > Visuals x
=]=]
by Quarter by Site -
Y 4 ¥ Invoice History by Quarter by Site x
& Filters
Y Row Level Filters
“ ® | MestFilters M
B Invoice Date (UTC): Time Bar
ontrol ange from time bar
¢ AND
@ OR & e
(i] 5 )
OR
AND
Site: Include
230 ©
AND
Involce Amount (BC): =
1,000 C]
Metric: Invoice Amaunt (BC) (Sum) Cancel
Invoica Date Y P 20 v 22
s L @ ©

You can repeat the addition of filter criteria. By default, those criteria are combined with existing criteria
using an AND operator, which means that all criteria are applied together.

It is possible to create more complex filters that have groups of criteria in a hierarchy with both AND and
OR operators. These are nested filter conditions. In the Filters settings screen, you can click the Nest
option to open an additional space, where you can drag filter conditions to and set the operator AND or
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OR. You can create multiple nests and, by dragging one nest into another, you build a hierarchy of
conditions that will be applied following the AND and OR combinations.

For example, you have filtered all site codes that begin with 10 and for which you want to see all
invoices. In addition, for one special site, 11-100, you only want to include invoices if they have a total
larger than 1000 dollars.

The filter then logically looks like:
Site Begins with 10 OR (Site Included in 12-300 AND Invoice Amount > 1000).

You must create nests and group the conditions in the correct nests by dragging them into the nests. You
can also change the logical AND and OR operators between the nested conditions.

Derived Fields

Derived fields

Il § EmL

Label  Customer Code and Name Type  Acuribute 2 ©

“"‘”_u@” - . m I I |
x 1
i itor

. ¢ Group

Q sear
- unctions 1 CONCAT(cust,' *,sort) i
nAB( 123 | B8
w  Attributes & Metr
Attribute [ f Add Derived Field 3 tes & Metrics Q .
ust

[ Add Custom Metric

&

Custor

Customer Name

Item Description °
nvoiced

Preview

site © Due ate (UTCKD) Invoice Date (UTC)

¢ I (O ship bate (UTC)
®

xxxxxx

MQAD 30

Derived fields are extra fields that you can add to the dataset and that are the result of a calculation
using other fields.

In a previous example, we already used a derived field, Overdue Shipments, for the arc gauge. Let’s look
at another example.

To create a derived field, you first click the grouping or metric field at the bottom of a visual or at the
left-hand side of a visual. This step opens the list of fields available for that visual. Then, click the plus
sign above the field list and that presents you with the choice of adding a derived field or a custom
metric. Click Add Derived Field to open the Derived Field Editor.

Start by giving the new field a meaningful name; for example, Customer Code and Name. Then, enter the
calculation formula—for example, CONCAT(cust, ‘ /, sort). You can retrieve the field names by clicking the
fields at the right-hand side.

Then, you test the formula by clicking the Run button. The Expression column shows the result. If the
formula contains incorrect syntax, then an error appears, telling you what is wrong.
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Derived fields

Derived Field Editor
Invoice History

¥ Row Level Functions Q

Doub k a functf

Arithmetic
* (Multiply)
+ (Add)

- (Subtract)
/ (Divide)

Conditional
Case Statement
coalesce(expressions)

Custom

abs(argument)

boolean_to_str(argument}

cast_to_float(argument)

date_format{argument 1, argument 2)

date_to_unixtime{argument)

day(argument 1)

dayofmonth(argument)

dayofweek(argument)

dayofyear(argument)

daysago(argument)

explargument)

find(argument 1, argument 2, argument 3)

greatest(arguments)

hour(argument 1)

inlist(column, arguments)

insertlarsument 1_arpument 3. arsument
<

B Attributes & Metrics

Label Overdue Count
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Type Number %

- 1 CASE WHEN ship date > due_date THEN 1 ELSE @ END

insert(argument 1, argument 2, argument
3, argument 4)

int(argument)
int_to_datetime(argument)
internal_str_to_timestamp(argument)
is_null(argument)

lastmonthend()
lastmonthend_datetime(}

none{argument)
numbercefnulls(argument)
power(argument 1, argument 2)
quarter(argument 1)

random()

right(argument 1, argument 2)
second(argument 1)
sign(argument)

lastmonthstart() sqrt(argument)
lastmonthstart_datetime() ddev{argument)
lastquarterstart()

lastquarterstart_datetime()
lastweekend()
lastweekend_datetime()
lastweekstart()
lastweekstart_datetime()
lastyearend()
lastyearend_datetime()
lastvearstart()
lastyearstart_datetime()
least{arguments)
left(argument 1, argument 2)
log(arguments)
median(argument)

median_ct_middlevalues_wrapping(argum:

1, argument 2, argument 3)
mid(argument 1, argument 2, argument 3)
minute{argument 1)

mod(argument 1, argument 2)
modefargument)

month(argument 1)

str_to_datetime(argument)
thismonthend()
thismonthend_datetime()
thismonthstart()
thismonthstart_datetime()
thisquarterend()
thisquarterend_datetime()
thisquarterstart()
thisquarterstart_datetime()
thisweekend()
thisweekend_datetime()
thisweekstart()
thisweekstart_datetime()
thisyearend()
thisyearend_datetime()
thisyearstart(}
thisyearstart_datetime()
time{argument)
timestamp(argument)
to_date(argument)
to_string(argument)

today()
today_datetime()
tomorrow()
tomorrow_datetime()
trim(argument)
week(argument 1}
weekofyear(argument 1)
year(argument 1)
yesterday()
yesterday_datetime()

Logical

AND

IN

NOT

OR

Numerical

ceil(value)

floor(value)
num_to_text{value)
round(value, [precision])
unix_time_ms_to_time(unixtime_ms)
unix_time_to_time(value)
year_to_time(year)
Helational

1=(Not equal to)

< (Less than)

<= (Less than or equal to)

= (Equal to)

> (Greater than)

== (Greater than or equal to)

Text

concat(strings)

length(string)
locate(substring, string, [position])
lower(string)

Ipad(string, length, padstring)
Itrim(string)

rpad(string, length, padstring)
rtrim(string)

substring(string, start, [length])
text_to_num(string)
text_to_time(string, format)
upper(string)

Time

extract(timepart, datetime)

now()

time_add(timepart, interval, datetime)
time_diff(timepart, endtime, starttime)
time_to_unix_time(datetime)
truncate_time(timepart, datetime)

monthabbreviation(argument)

E Close | Save “

Derived fields can be arithmetic calculations like addition, subtraction, multiplication, and division.

They can also be calculations with dates, like time_diff, to calculate the interval between two dates or
time_add, to add or subtract a number of days to a date.

There are many row-level functions that you can use. You can get a list of these in the side panel.

Conditional calculations with the case statement (CASE WHEN ... THEN ... ELSE .... END) are very useful.
These constructions can also be nested.

In an earlier example, we used the CASE statement for calculating the overdue count for Invoice History
data.
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Custom Metrics

Custom Metrics - Percentage/Ratio Calculation

Credadte visuals

Custom Metrics — Percentage/Ratio Calculation

Custom Metrics Editor X

FRW Cube Data > Net Profit Margin %

1 (SUM(income) - SUM(expenses)) / SUM(income) * 100
A Net Profit Margin % X

(] Expression Builder
~ Function Library
v Row Level Functions

~ Fields

Q sear
ABC | 123 | B
Preview m =]

=) A Attribute
Group By | Sub-Account s Rows per Page (Maximurr 10

Budget Topic
Sub-Account  Custom Met...

Totals Row 217

o
a

Main 6.1
HO 3339
Cons 88.69
Gserv 10063

Cost Center Description

currency

Elec o

M QAD 32

Another category of extension to your data is custom metrics. While the derived fields add a calculation
on row level, the custom metrics add a numeric column that is the result of a calculation at aggregation
level. A nice example of this is the Net Profit Margin calculation, which has a formula of (SUM(income) -
SUM(expenses)) / SUM(income) * 100 and results in a margin percentage.

This formula first makes the total sum of income and expense amounts (two derived fields) and then
applies the formula with the totals.

This calculation happens automatically on any aggregation level that is needed for the visual. For
example, if the visual shows Net Profit Margin by Entity, then the total income and expense is calculated
by entity first, before performing the margin percentage calculation. You can then change the visual to
show, for example, margins by product. Then, the income and expense is calculated automatically by
product line before the margin is calculated.

This dynamic behavior is a very powerful feature because you define the formula once for all use cases.

In the Custom Metrics Editor, you can see the available aggregation functions on the left. These functions
can be used in arithmetic combinations such as addition, subtraction, multiplication, and division.

Here, we see the result of the Net Profit Margin custom metric used in the bar chart.
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Create visuals

Custom Metrics
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Custom Metrics - Comparison with Previous Period

Create visuals

Custom Metrics

YOO Sales kI

6,563,69950 Comparison Metric x

YTD Sales Current Year Q search

43,215,036.48 v )

YTD Sales Last Year

None
-36,651,336.97
Increase/Decrease

Custom Metric ®

Invoiced Last Year
© SsalesLast Year
Volume
Number ®

BC Invoice Amount

Metric: BC Invoice Amount (Sum)  Color: None ~Comparison Metric: Sales Last Year

Another use case of custom metrics is in the comparison of data from a previous period.

Here, we see a Year To Date Sales KPI that has a comparison metric enabled. The metric is defined with
the custom metric function.
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Custom Metrics - Previous Period

Create visuals

Custom Metrics - PreviousPeriod
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The PreviousPeriod function looks back one year for the invoice dates and sums the invoiced amounts in
the same period a year ago.

Note: This function only works when the date field used in the formula is selected on the time bar.

To use this function, the TRANSFORM expression must be used in the custom metric to convert the date
range for a specified time attribute. For example:

SUM(BC_Invoice_Amount) TRANSFORM inv_date = PreviousPeriod('YEAR',1)

Another use case of custom metrics is when you want to compare actual amounts against a target or
budget.

KPI Visuals Gallery

Create visuals

KPI Visual Gallery

F1QAD QADAdminw [a2 v  Activity v Approvals *  System Configuration ¥  Control Seftings ¥ More v

KPI Visuals Gallery <NoStored View> ¥  [JOpen  More ¥
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All the standard QAD visuals, and the visuals that you create, are automatically stored in a common
repository called KPI Visuals Gallery.

There is a view called KPI Visuals Gallery in the QAD Admin menu. When you open that menu, you see a
browse with all the visuals listed with their names, types, and the KPls that they are linked with. If you
double-click any of the rows in the browse, the panel on the right shows the main properties of the
visual, a preview of the visual, and an Edit Visual button that opens the visual in the visual builder, where
you can make modifications. There is only one version of each visual, so modifications you make from
here are also applied to the action centers where that visual appears, and conversely. The same applies
to the modifications to visuals when you open them from the KPIs screen. So, there are three ways to
access and open the visuals in the visual builder.

For end users who don’t have Write permissions to the KPI Visual Gallery, it is not possible to save
modifications made to visuals in the action centers.

There are 27 different types of visuals available, so we cannot discuss them all in detail. However, all the
capabilities that we highlight are available in those variants.
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Hands-On Exercise: Creating Visuals
This hands-on exercise explores more advanced features of visual creation.

1. Inthe KPIs browse, locate the KPI that you created in the Creating KPls hands-on exercise with
the name <your initials> Invoice History.
2. When you have located your KPI in the browse, click Edit to open it.

KPIs Factory View ¥ + New Actions ¥ More ¥ Q
KPI starts with "late shipments" X - m

KPI Data Source Type Data Source Label Data Source Active KPI Type

Late Shipments Invoice History urn:browse:mfg:so0... Current Data

3. Scroll to the Browse panel. Click the Configure button, and configure the Criteria field to the
following browse search:

Ship Date equals Last (n) Months 12.

Note: The search only searches for the last 12 complete months. If you want to include the
current incomplete month, then you must add another criterion: Ship Date = Current Month.

4. Click Search.

KPIs » Configure Browse Data Source

Invoice History Default View =  More =
Ship Date = Last 12 Months (10/1/2019 - 9/30/2020) % -
My Searches ¥ CQearall g, Ship-To Correction
I [Ship Date - ‘_equal; - ||Last () Mont... |E‘B - |—‘ + 7 LRI -
m Cancel 000 10C1000A No
2079/CINVOO0D00298  SO101901 10/16/2079  10C1000 LTZ Retail 10C1000 10C1000A No
2019/CINV000000298 SO101901 10/16/2019  10C1000 LTZ Retail 10C1000 10C1000A No
2019/CINV000000288 SO101901 10/16/2019 10C1000 LTZ Retail 10C1000 10C1000A No
2019/CINV000000298 SO101901 10/16/2019 10C1000 LTZ Retail 10C1000 10C1000A No

Click OK to return to the KPI form with the search criteria applied.

Save the KPI.

On the KPI form, scroll to the Visuals panel and click the +New icon to open the visual builder.
Select Combo Chart from the list of visual types.

PN,
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Note: Combo charts are used to depict multiple metrics on Y-axes with a common X-axis. They
allow you to combine different chart types; for example, a bar chart with a line chart.

9. Inthe Settings side panel, disable the Y3 and Y4 axes.

x

Y Late Shipments
© spme Y late Shipments X
4 ComboChart Settings
Y Axes
v
Enable 3
O crabiews
g ~ Style
£ E
g il € viaxs
g 3| @ vsualsyle Bar
g w G| @ Y2Axis

Visual Style
Y3 Axis
Visual Style Line

Y4 Axis

Visual Style Line

10. Click the Y1-axis and select the Qty Invoiced (Sum) metric. Clear any other checkboxes.

11. Click the Y2-axis and select the BC Invoice Amount (Sum) metric.

12. On the X-axis, click Group By and group by Ship Date (UTC)

13. Click Granularity and set the granularity to Month. You will get a chart like that shown below.

Tip: To change the axis dimensions, click the labels and select dimensions from the list.

Y MCinvoice History 1=

istory x

14. Click the Save icon.
15. Save the visual with the default title and visual name Quantities and Amounts Invoiced.

Now, let’s say you want another chart to analyze the on-time shipments:

16. Click the Save As icon on the top right of the chart and give it the default title and visual name
On Time Shipment Analysis.
17. Complete the following steps to add two derived fields that show which orders are delivered on
time and which are overdue.
a. Click the Y1-axis label and click one of the + signs above the list of available fields. Then,
select Add Derived Field. The Derived Field editor opens.

Note: If you cannot see any plus icons, empty your browser cache, refresh the page, and
reopen the On Time Shipment Analysis visual from the Visuals panel.
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b. Atthe top of the dialog, in the Untitled Derived Field field, enter the name On Time And

Not On Time.
c. Inthe Expression Builder, enter the formula:

CASE WHEN ship_date <= due_date THEN 'On Time' ELSE 'Not on Time' END

Note: You can retrieve the names of the fields by clicking the fields in the panel on the

left.

Derived Field Editor

MC Invoice History > On Time And Not On Time

1 CASE WHEN ship_date <= due_date THEN 'On Time' ELSE 'Not on Time' END

2

Preview

# Expression Due Date ship Date

1 On Time 2023-03-25T. 2023-03-25T.

2 On Time 2022-09-25T... 2022-09-25T...
3 On Time 2022-11-27T... 2022-11-04T...
4 On Time 2023-04-13T... 2023-04-04T...
5 On Time 2023-05-16T... 2023-05-04T...
6 on Time 2023-03-25T. 2023-03-04T.

Rows per Page

On Time And Not On Time X
Expression Builder

~ Row Level Functions

~ Fields

I:I ABC | 123 B

Attribute
= Domain Code
= OnTimeand Not On Time
i= Site

Number

1.12 BC Invoice Amount

d. Click Run. In the Preview pane, the value On Time displays if the shipment was sent
before or on the due date, and Not On Time displays if the order shipped after the due

date.

18. Click Save to add the new derived field to the list of available fields.

19. Click the Easel icon to change the visual style from Combo chart to Line Trend: Attribute Values.

20. On the Y-axis, select the Volume metric, which counts all rows in the data.

21. On the X-axis, configure the following settings:
a. For the Group attribute, select the On Time And Not On Time derived field

b. For the Trend attribute, select Ship Date (UTC).

c. For the Granularity attribute, select Quarter.
22. In the Settings panel, change the display style to Area Chart.
23. Turn on the Display as Stacked toggle.

The chart shows the number of On Time and Not On Time shipment over the years:
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KPIs > Visuals

1oun Time Shipment Analysis
.8

N fois: Volume

ONTIME. NOTONTIME X

2019

[INot on Time b
e o WOn Tine: £

Group: On Time - Nt on Time I rend: Ship Date (UTC)  Granularity: Year

24. Save the chart.
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Action Center Creation (Video 8)
New Action Center

Create Action Center

FIQAD QAD Admin v
a =
- [ P
.
-
.
-
P—
pe—_
.
.
a = On Hand by Buyer-Planner
a et
MQAD 2

In the Adaptive UX menu, there is a Chart icon. When you click the icon, it opens a drop-down list of
action centers.

The first option in that list is New Action Center. When you choose that option, a small dialog opens,
where you can enter the name of your new action center—for example, My Sales Analysis—and click
Continue. After a few seconds, a Success message flashes up and now you can find the new action center
added to the drop-down list.

When we open the new action center, it is still empty.
Place Existing Visuals

Place Existing Visuals
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When you click the + (plus sign) icon in the action center, you can choose between Add Visual and Place
Existing Visual.

We start with selecting the second option to place an existing visual. A selection dialog pops up and you
can type the name of the visual that you are looking for. When we type Invoice History, we see all the
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visuals with Invoice History in their names. We select the My Invoice History Pivot Table, which we
created in a previous chapter (and video) called Create Visuals, and that pivot table appears on the
action center. You can resize the visual by clicking the bottom-right corner and dragging it in any
direction. The visual size adapts accordingly.

Change Layout
Change Layout

FIQAD QADAdminy fav  Adniy v = T T — . . Q G o @ &

My Sales Analysis e %P 0 BoRH

M YIDSales S G Prie Voo (m)

[ —

x

- - - * T gedn O
D

Next, we click Place Existing Visual again and search for the Top Customers visual and add that to the
action center. We repeat the same for Top Items. You can then move visuals around by clicking their top
area, next to the visual title, and dragging them around in the action center. You will notice that
sometimes, you have to make the panels smaller to fit in the space where you want to position them. If
they are too large, other panels are pushed down. However, it is all very intuitive, so after a few minutes
of practice, you can create any layout you want.

If you are happy with the layout, click the Save icon at the top right of the action center to save the
layout and any changes that you have made to the visuals.

Add (New) Visual
Add (new) Visual
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© None Al Comnection Types. 2 w

My e bistory omin

& yTopsaes “samin

Step 2 of 2: Select Visual Type

=3

I ine Trens: mutiple Metrics:

Q

ke
™
~
@ w
~
(3

e x

-_— -
B - - o Toga. 483642, © —
i pvorravie

e VO ol ()G VT ot S i

e g i i o G oo cancel

81



Actionable Insights and KPIs Training Guide

In another chapter (and video), Create Visuals, you learned how to create visuals from the KPIs view. You
can also create visuals on the fly from the action center. Click the + (plus) sign on the top right of the
action center and choose Add Visual. A dialog opens, prompting you to select a source. The list shows all
the KPIs in the system and you select a KPI as the data source for the visual, for example, the My Invoice
History KPI that we created in previous chapters and videos. The next step is to select a visual type—for
example, List Filter. Once selected, that visual is added to the action center. You can then further
configure the visual, following the same steps, as explained in the Create Visuals chapter and video.

In this example, we make sure that the list shows the domain codes from the Invoice History Data.

Now, save the action center. A message pops up, telling you that the newly created visual will be saved
together with the action center.

Editing Visuals

SN (11 hITT

——

MaaAD 6

If you have Update permission for the KPI Visuals Gallery, you can edit and save visuals directly from the
action center.

You can also open visuals for edit from the KPIs view or from the KPI Visuals Gallery view.

All three methods update the same unique visual in the central visual gallery, and your updates are
shared automatically across the system.

In our new action center, we change the Top Customers bar chart from horizontal to vertical. We change
the Top Items bar chart to a pie chart. After that, when you save the action center, a warning pops up,
asking you to confirm the saving of updates to the visuals.
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Save As of a Visual

Save As of a Visual
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If a visual is used in several action centers and you want to update the visual for a single action center
only, without affecting other action centers, use the Save As action in the visual’s side menu to make a
copy of the visual. Give the copy another name so that you can see the differences clearly later.

Note that the new copy is added to the gallery, but it does not automatically show up on the action
center.

Remove a Visual

Remove a Visual

You first have to remove the original visual that you don’t want to modify. Then, add the new copy that
you can modify, without affecting other action centers. You can remove visuals from an action center
using the Remove Visual action in the visual’s side menu. This action only removes the visual from this
action center. The visual remains available in the visual gallery. If you want to delete a visual completely
from the system, then you must do so from the KPIs menu and this step is only possible if the visual is no
longer used in any action center. If the visual is still used, an error pops up when you try to delete the
visual, telling you in which action centers or insights the visual is still used.
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Time Bar

Time Bar

FIQAD arDAdminy v

Any visual that has a date field can be filtered with a time bar. For example, in the Invoice History Pivot
table, you can click the three dots in the top-right corner of the visual panel to open the Time Bar dialog.
Then, select the date field to control the chart; for example, Invoice Date. Now, a time bar control shows
up at the bottom of the screen. You can select a date range with that by dragging the start and end date
sliders. The chart data is filtered accordingly.

Time Bar Presets
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The default date range for the time bar can be preset. If you click the calendar icon at the left of the time
bar, then a dialog opens, where you can set the range either with fixed calendar dates or with variable
dates. Variable dates can be set relative to the current year, quarter, or month.

Here, we set a range starting at the beginning of the previous year, using the offset -1 option, and
ending at the end of the current year.

There is also a Presets button that allows you to set a variable range with a single click. As an example,
we can select Current Year.

The time bar range presets are saved with the visual.
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Linking Visuals - Check KPI Source
Linking Visuals — Check KPI Source
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Charts can interact with each other so that clicking a data point in one chart automatically filters the
other charts for the same data point.

To configure this behavior, you must first know which KPIs are used as data sources for each chart. Under
the Info option, you can scroll down and see the data source name. On our action center, the two visuals
at the top have the My Invoice History KPI as the data source.

The Top Items visual has the Top Items KPI as the data source. The Top Customers visual has the Top
Customers KPI as the data source.

Linking Visuals - Filter with same KPI Source

Linking Visuals - Filter with same KPI Source
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M QAD 12

If we click the 10USA domain code in the Filter List visual at the top-left corner, then the My Invoice
History Pivot Table visual is filtered for that domain. This is because they have the same source and,
therefore, the filtering works automatically.
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Linking Visuals - Cross-Source Filtering
Linking Visuals - Cross Source Filtering
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What if you want to use another visual, such as Top Items, as a filter on the My Invoice History Pivot
Table visual? This approach is known as cross-source filtering, and it is possible with additional
configuration:

Click the Action Center Interactions icon, the first icon at the top right of the action center (1).

In the dialog that pops up, click Add Link (2) and enter the name, Items Link, in the Link Name text box
(3). Then, click Create new link, just below the Link Name (4). In the list of sources, select Top Items and
the Description field (5).

Then, click Add Source (6) so that you can select the second source, My Invoice History, and the
Description field (7).

So, we now have a link between the two fields from the two sources. In this case, the field names are the
same, but that does not have to be the case. What is important is that they have the same values in the
data and it is also important that the Item Description in this case is the grouping dimension of the pie
chart.

Click Apply (8) to save the new link and to close the dialog.
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Linking Visuals - Testing the Cross Source Link

Linking Visuals — Testing the Cross Source Link
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Now, we can test the new cross-source link. If we click any of the slices in the Top Items pie chart and
choose Filter, then the description of the selected item is published. The two charts at the top—based on
My Invoice History—that are subscribed on the Items Link are filtered accordingly.

Linking Visuals - Disabling Visual Links

Linking Visuals — Disabling Visual Links
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In some cases, you don’t want to filter specific visuals automatically. For example, you want the list filter
based on the My Invoice History KPI to always show the list of domains for all data, but you still want to
filter the Invoice History Pivot Table visual by item description when using the Filter options on the Top
Items pie chart.

To make this type of exception, you can disable the subscription from the list filter for the Items link.

Open the Action Center Interactions dialog again. Then, open the SECOND tab called Cross-Visual
Filtering. Locate and select the My Invoice History List Filter visual in the list on the left. You see, on the
right, a list of filters and link names that this visual is subscribed on at the bottom. The second is the

87



Actionable Insights and KPIs Training Guide

Items Link that we created in the previous steps. With the switch next to it, you can disable it for this
visual only. Then, click Apply at the bottom to confirm your changes and to close the dialog.

Now, test the filtering by Item again and notice that the Domains List Filter is not affected anymore.

If you are happy with your changes, then save the action center. The visual interaction settings are saved
together with the action center.

Linking Action Centers

Linking Action Centers

Inventon y Contextual I Insights

$6,264,507,956.52 < Select Link
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You can also create links for easy navigation from one action center to another.

As an example, we start from the Inventory Contextual Insights action center. Click the Action Center
Links icon—the second icon at the top right of the action center. This opens a list of existing links that is
initially empty. Click the Add Link button and the list of visuals on the current action center shows up on
the left side with, next to it on the right side, the list of action centers. We select the Inventory Turns
visual on the left and the action center with the same name on the right. When we click Apply and the
new link is added in the list that was initially empty. Note that there is a switch, Inherit Filter, on the link.
When that is switched ON, a filter—for example, for a given site that was applied on the visual—is also
passed to the Inventory Turns action center.

Before you test the new link, save the action center because, if you go to another action center without
saving changes to the first, the new link data is lost.

Now, you can test the link. Open the side menu of the Inventory Turns visual and see a link Go To
Inventory Turns action center in the menu. If you click it, the Inventory Turns action center opens, where
you can perform additional data analysis. Note that there is also a Back icon at the top of that action
center so that you can easily return to the first action center, Inventory Contextual Insights.

When we now select some site codes in the first action center and then open the second action center,
we see that the site codes are passed as a filter.
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Action Centers View

Action Centers hybrid view
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The Action Centers hybrid view in the administrator menu lists all action centers in the system.
You can double-click a row to open a form with the properties of the selected action center.

The Show in Menu checkbox allows the administrator to control which action centers to show on the
menu. This setting is then applied for all users of the system. However, the administrator can still open
the action center from this form by clicking the Open button.

Note that there is also a field called Origin App URI, which contains information for app developers only.
If action centers were developed as part of an app, you can see which app the action center relates to.
There is also an option to change the origin app URI in case it is incorrect. Based on the content of this
field, the action center and its KPIs are included in the packaging of the app.

Sharing Action Centers

Sharing Action Centers
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System administrators can configure who has access to an action center using the role permissions in the
system. If you have administrator role permissions rights, you can also configure access to a specific
action center from the Action Centers view.

At the bottom of the form, there is a Permissions button and that opens the Role Permissions screen for
this action center. Here, you first have to select the role that you want to share the action center with
and then specify if the users with that role have read access or also write or delete access.

Migrating Action Centers - Configuration Data

Migrating Action Centers — Configuration Data
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Action centers can be easily moved from one environment to another because all action centers are
stored as Configuration Data in the database.

If you have created action centers in a development environment and you want to bring those into a test
environment or to a production environment, then you can do that with the Configuration Data menu.
This menu has Export and Import functions under the Actions menu.

Note: For the export and import of action centers as Configuration Data to work, the source and target
environments must have the same Logi version.

Before starting the Export Configuration Data, it is recommended that you first select what you want to
export.

Here, we filter the browse based on the criteria Artifact = Action Center and Label Starts with My. As a
result, we see two action centers listed here that match this selection.

It is important to note that, in the Configuration Data browse, you can also select KPls. However, this is
only needed when you want to migrate loose KPIs. When you select action centers for export, this step
automatically includes all KPIs and visuals that belong to that action center. There is no need to select
KPIs in this case.

Now that we have selected two action centers, we select Export Configuration Data from the Actions
menu.
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Migrating Action Centers - Export Configuration Data

Migrating Action Centers — Export Configuration Data
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In the dialog that opens, we can specify a file name for the .zip file, where the exported data is stored.

You can still change the selection. For example, we only want to export the My Sales Analysis action
center now.

So, we clear the selection for the other action center (1). Then, we click the Submit button (2) and a
message pops up, confirming that the export process is started in the background. This is because, when
you select many action centers, it can take several minutes before the export is completed.

When the background processing is complete, you see a message in your inbox. The message includes a
download link for the .zip file with the exported action center configuration data (3). The download
writes the file in your local folder used for all browser downloads.

Migrating Action Centers - Import Configuration Data

Migrating Action Centers - Import Configuration Data
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Now, you can sign in to another environment with the same QAD Adaptive UX version and open the
Configuration Data menu again to import the action centers from the .zip file. Importing is even easier
than exporting. After you select the Import Configuration Data action, click the Choose File button to
select the .zip file from your local folder.



Actionable Insights and KPIs Training Guide

Migrating Action Centers - Import Configuration Data
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The program shows a preview of the Configuration Data in the .zip file. Here, you can make a smaller
selection, if you want.

Then, click the Submit button. You get a warning that this function will overwrite existing artifacts. For
action centers, this is based on the globally unique identifier (GUID) that identifies each action center.
Even if you change the name of the action center in your source development environment, the system
still knows which action center to update in the target environment.

Note that the Export Configuration Data function is also an excellent way to make backups of your own
developed action centers. You can then always roll back an action center to an earlier version by
importing a .zip file that contains the earlier version.

92



Actionable Insights and KPIs Training Guide

Hands-On Exercise: Creating Action Centers
1. Open the Action Centers drop-down menu and click New Action Center.
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# New Action Center
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) @ Customer Support Ic
<your name> Ship...  Browse — L
@ Customer Technical Support
e R @8 Equipment Analysis
Aging Work Order B... Browse @ Equipment Cost

2. Enter the name of the new action center.
For example, <Your Initials> training.

New Action Center X
Name
[ABX trainind

Close

3. Click Continue and wait for a few seconds. A Success message displays on the top right of your
screen.

e
" Success

nsions Yes - &
Active

This message means that your new action center is available in the drop-down menu of action centers.

|~ ~ Accounts Payable ¥ Accounts Receivable + Pay:
Action Centers

# New Action Center

ABX training @

4. Open the action center from the drop-down menu.
5. Add visuals to the empty action center.
a. Click the +icon and select Place Existing Visual.
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ABX Training L o me
Ada Visual
Place Existing Visual

A list of visuals in the Gallery is opened.

Note: The visuals that you created recently are at the top of the list.
You can also search for older visuals with the Search box.

b. Select one of the visuals that you created in the previous hands-on exercise, either
Quantities and Amounts Invoiced or On Time Shipments Analysis.
c. Click Place Existing Visual again and add the other visual that you created.
d. Drag the two visuals into the position where you want them:
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6. Save the action center by clicking the Save button—the icon without the pencil—at the top right
of the action center.
7. Inthe Save Options pop-up, click Save.
8. Add a list of sites so that you can analyze the performance by site:
a. Click Add Visual. For the data source, select the KPI that you created in a previous
hands-on exercise— <Yourname> Invoice History—and select List Filter as the visual

type.
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A new visual, with just one field listed, is added to the action center.

To open the visual menu, click the ellipsis icon on the top right of the visual. Click Visual

Settings.

In Data Options, click the pencil icon, then select Site as the display column for the list

filter.

To return to the List Filter Settings, click the Continue button.
For Selection Behavior, click Multiple.
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On the list filter visual, select the visual name and rename the visual, for example, Select

Site.

Position the visual where you want it.
Select a site or sites in the list to filter the data.
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9. Save the action center. You can also try to drill down on the charts, as explained in the Analyzing

KPls hands-on exercise.

Congratulations! You just created a fully functional action center.

Insights (Video 9)

Insights is a feature that brings KPIs into the context of the application screens. It gives users great
insights into the data that they are focusing on during their work.

Customers Insights

Customers Insights
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If we open, for example, the Customers browse, and select a customer, then you see a new bulb icon in
the menu on the right of the screen. If you click the icon, a side panel opens that shows KPI visuals that
are related to the selected Customer object. Here, we see, for example, the sales history for the
customer over the years and also the average days sales outstanding for the customer over the last year.

If we select another customer, the visuals are refreshed, showing the data for the other customer that is

selected.
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Full Drill Down Functionality

Full Drill Down Functionality
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These new Insights panels not only show important information about the customer, they are also fully
interactive.

For example, you can drill down on the panel. Here, we drill down on the year 2021 and slice the
information by site.

You can continue this drill down, just as you are used to doing in the action centers. You can also drill out
to the underlying data source browse from the Insights panels—just like in action centers. You can
refresh the data in the side panels by clicking the refresh icon.

Insights - Full Screen View

Insights - Full Screen View

Sales by Customer

T Y70 Sales by Customer

MQAD

The Insights side panel can also be enlarged on the view by dragging the splitter line.

You can also expand the individual panels to have more screen real estate for analyzing the KPI.
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If you have edit permissions for the selected visual, then there is the menu on the top right of the
expanded screen. With that, you can make updates directly from this expanded panel. Note that these
changes are shared with other users of the system.
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The Items screen contains another example of Insights.

Here, there are nine KPI visuals linked out-of-the-box to Insights. If you scroll down, you see that only the
first three visuals are initially displayed, for performance reasons. The next six visuals are minimized. You
can expand those visuals with a single click.

Item - Configure Insights

ltem - Configure Insights
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If you think that some of the minimized visuals are more important and you want to have them on top
when you open the screen, then you can use the Configure Insights option. Click the cog wheel and drag
the most important visuals up. You can also hide visuals. In the next section, we will show how you can
add new KPI visuals as Insights.

98



Actionable Insights and KPIs Training Guide

Sales Orders - Insights

Sales Orders - Insights
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Now, let’s have a look at the Sales Orders screen.

Here, the Insights panel contains a few more KPI visuals—all related to the customer for the sales order:
Customer Yearly Sales, Sales Orders on Hold, and Late Open Payments.

Sales Order Lines - Insights

Sales Order Lines - Insights
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If you open a sales order and go to the Order Lines grid, then you see that the Insights panel changes and
now shows information related to the order lines. The information is mostly item related: Item Yearly
Sales, Overdue Sales Order Lines, and Projected QOH by Product Line.

Scrolling through the lines shows the Insight for each line.

Add New Insight
Step 1
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Add New Insight - Step
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Insights can be fully tailored to user needs.

Let’s see how we can add another Insight to our sales order. Maybe we want to see how much of each
item type we have sold to the customer.

Step 2: New Design Layout

New Design Layout - Step 2
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For this, we use the Design Layout feature of the Adaptive UX. Design Layout allows you to tailor all Ul
elements for you as a user, for a group of people based on their role, or for the organization as a whole.

Out-of-the-box, only a default QAD layout exists and you are not allowed to change it.

As a first step, we will create a new design layout. Let’s call that My Sales Orders and select the standard
default layout to start from. The Layout Context field determines who can use this layout. If we keep that
as System Wide, everyone in the system can use it.

Step 3: Design Layout — Configure Insights Panel
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Design Layout — Configure Insights Panel - Step 3
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When the new layout is displayed on the screen, you can start modifying it.

Click the light bulb icon to open the Insights details. It shows the existing Insights and it also has a + icon
at the top. If you click the + icon, a screen opens, allowing you to configure a new Insight.

Step 4: Select KPI Visual and Map Fields
Select KPI Visual and Map Fields - Step 4
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A new Insight always starts from an existing KPI visual. The lookup button opens the KPI Visuals Gallery
browse that offers the ability to search through hundreds of visuals and select the one you need for your
Insight.

Since you want to add an Insight about sales by item type, search all visuals that contain the words by
item type.

You see a visual, YTD Sales by Item Type, listed as a pie chart. Note that, from the lookup, you can also
open the visual to have a full preview.

Select the visual from the lookup browse. This brings you back to the Insights setup screen.
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Under the selected visual, there is a checkbox called Use Existing Label. This means that the Insight on
the Sales Orders screen has the same label as the KPI visual you selected. If you clear that checkbox, you
can enter another label that more accurately describes the Insight in context. You could, for example,
choose to call it YTD Sales for the current customer. Here, you keep the existing label.

Now comes the most important step in the setup: creating a field mapping that links the visual with the
view that you are configuring. Click the + New button so that you can insert a new pair of fields to map.
In this example, for the KPI field, select Sold-To, and set the operator to equals. You also set the source
field of the view to Sold-To.

This all sounds very easy, but there is a caveat. In the list of source fields, many of the fields are not
ordered alphabetically. This is because the view has several detail panels with data related to Sales
Orders. With some views, the same field name can be listed multiple times. There is only one field that
works correctly for the link because it is part of the parent browse and, therefore, always available in the
context. In this example, by typing the letter s multiple times, you find the Sold-To of the Sales Order
header, which is the correct source field in this case.

Note that, to solve the field selection problem, show full details about each field listed so that you can
see which field is the correct one from the main table.

In this case, you only need one field mapping pair. So, now, you can save the Insight screen by clicking
OK.

Step 5: Insight is Added in Design Layout

Insight is Added in Design Layout - Step 5

Design Layout  Sales Orders ~ m*

?

4

~ Order Options

MQAD 13

In the Design Layout Insights panel, the new Insight is now listed.
You can also hide some of the existing Insights by clearing the checkboxes.

Step 6: Make Layout Active
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Make Layout Active - Step 6
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Before you can start using this design layout, you need to make it active.

In the Set Layout Properties panel, there is a blue Manage Active Layouts button, which opens a panel
where you can make our new layout the active one.

Now, you can save the layout.

Step 7: Insight is Added to View
Insight is Added to View - Step 7
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After saving and closing the design layout, you are back on the Sales Orders screen. The screen does not
show the new layout changes yet because layouts are cached in memory. You must reload the page in
your browser (F5) to see the new Insight added to the view.

With the cog wheel on the Insights panel, you can further change the order in which you want to see the
Insights and the visibility.

So, let’s put the new YTD Sales by Item Type first and hide the standard Customer Yearly Sales.
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Insights in Business Component Views

Insights in Business Component Views (for App Developers)
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When you build new business components for apps using the QAD Enterprise Platform, you can also add
Insights to those business components. For that purpose, you can find an Insights subpanel in the view
builder that you can access from the Business Components screen.

There, you can add Insights in exactly the same way as in the Design Layout. The only difference is that
now the Insights are linked directly to the standard layout of the business component. We will not
demonstrate that here. App developers can find this out without further help.
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QAD Predefined Action Centers (Video 10)
The QAD predefined action centers are included in the QAD Adaptive UX apps installed.

There are 60 of these action centers and you can find more than 500 KPI visuals in them.

Customers can use these out of the box and quickly discover the power of real-time data analysis. The
only preparation step that is needed is to select the domains or entities that the KPIs must retrieve data
from, which you can do in the KPIs view - see Create KPI — Select Domains. You can also change any other
configuration for KPIs and action centers. The artifacts are all stored as Configuration Data and are not
overwritten when new versions of the QAD apps are installed. Only new QAD action centers and KPIs are
installed with app updates.

You can create new action centers and add predefined QAD visuals to them by searching for visuals in
the Gallery and selecting them for your action center. You can still modify the settings of those visuals.

The following slides give a high-level overview of what you can find in the predefined QAD action
centers.

Bulk Activating KPIs

If a KPI is inactive in a predefined action center, you can use the Assign Domains & Entities bulk action to
turn on all KPIs in several action centers at the same time.

1. Inthe KPIs view, click Actions > Assign Domains & Entities.

2. On the Assign Domains & Entities screen, in the Options pane, select the Activate KPIs
checkbox.

3. Inthe KPIs pane, click Select From Action Centers.

4. Inthe Action Centers pop-up window, select the checkbox on the upper-left of the table to select
all action centers. Or, to enable all KPls in specific actions centers, select the checkboxes of the
action centers that you want to update.

Action Centers <No Stored View> ¥ More ¥
Action Center starts with v o
(] Action Center~ App App URI

CRM Business Develo...  Configuration Data urn:app:pec

(] CRM Sales Manageme... Configuration Data urn:app:pec
(] Customer Sales Configuration Data urn:app:pec
(] Customer Sales Profita... Configuration Data urn:app:pec
Customer Schedules Configuration Data urn:app:pec
Customer Servire Confinuratinn Data urmannner

> >» 25 ¥ | Records per Page 1-250fmany ¥ [

n cancel

5. Click the OK button to close the window.
6. On the Assign Domains & Entities screen, click the Submit button.
a. If the Update Historical KPIs dialog box displays, click the Continue button.

If the operation is successful, a Success dialog box displays.
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Sales App

The Sales App has four action centers.

Customer Sales

With the Customer Sales action center, the Customer Service Manager can get a quick overview of both
the positive and negative performance indicators for this area.

On the positive side, there are the top customers and top items that you can filter by year.

On the other side, there are KPIs like late payments, orders on credit hold, and overdue sales orders.
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Customer Sales Profitability

The Customer Sales Profitability action center provides insights into the margins that are realized on the
sold products.
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Customer Schedules

The Customer Schedules action center contains KPIs on scheduled orders.

Customer Schedules unsaved L0 Ow TORKM
T 5 SelectShip-From Sites Y 5 SelectShip-ToCustomers ¥ ctive Releases with Variances by Customer
Search Search Hame T Chseiel Tpe
~  Houst... 2
Mar 62022, ... Plan
Mar62022, ship
Y Customer Releases Received Today T Customer Releases with Variances (Active)

5
# Releases Receive Today # Releases with variances

‘tric: Domain Code (Distinct Count) Color: Nome  Comparison Metric:No  Metric: Variance Count (Sum)  Color:None  Comparisan Metric: None

Y -5 Open Qty to Ship Today by Item Number Y 5+ Customer Releases Recelved Last 3 Months by Type
1
54
= = ]
E g
E S
g e ol
g No Data Available g
] z
] & 104
3
= K
54
oPmNOTY(.. X ee x
[IPlan 5
NULL  NULL 4572021 si2021 o120 032022 0572022 o1pen Wi 2
Group: tem Number  Color: Open Qty (Sum) Group: Type  Trend: Create Date (UTC)  Granularity: Week

Customer Service

The Customer Service action center highlights the performance of the sales delivery service. Do we ship
on time? What are the average days late for late shipments? And so on.
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Services App

For customer support and field services, there are five action centers that help managers.

FSM Field Service

The FSM Field Service action center highlights the overall status of service order processing, starting
from action requests, open service orders, and calls by severity.
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The FSM Repair Activity action center focuses on the activities of the service engineers, such as the time
spent on repairs and travel, and the skills required.

FSM Repair Activity
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FSM Warranty and Contracts

With the FSM Warranty and Contracts action center, you can keep an eye on expiring maintenance and

warranty contracts.
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FSM Depot Repair

The FSM Depot Repair action center provides visibility on repairs that happen in your depots.
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FSM RMAs and RTSs

The FSM RMAs and RTSs action center deals with returns of items for repair or under warranty.
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2
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Customer Relationship Management App
Customer Relationship Management (CRM) is an add-on app with two action centers.

The CRM Sales Management action center gives the sales manager visibility on all aspects of the sales
cycle, from leads and opportunities in the funnel to actual sales and accounts.

M aAD
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The CRM Business Development action center provides a more high-level overview of the activities in
the sales team.
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Purchasing App
There are a number of action centers for purchasing managers.

Purchasing Commitments and Spending

The Purchasing Commitments and Spending action center shows the value of orders over time by site,
and by commodity, and spending by supplier and by item.
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Purchasing Data Integrity

The Purchasing Data Integrity action center allows you to check that all purchased items are correctly set
up. You can analyze this by commaodity and by buyer, and drill down to the item details.
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Purchasing Future Spending

As the name indicates, the Purchasing Future Spending action center shows purchases that are due for
delivery in the coming months.
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Purchasing Inventory Effectiveness

The Purchasing Inventory Effectiveness action center indicates which of the buyers have over-purchased
and, therefore, have excessive inventory and obsolete inventory that must be reduced.
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Purchase Price Variance

The Purchasing Price Variance action center analyzes the differences between prices on purchase orders
compared to the actual invoiced amounts.
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Purchasing Receipts

The Purchasing Receipts action center measures the volumes and values of goods received from
suppliers.
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Purchasing Returns

The Purchasing Returns action center provides an indicator of suppliers that deliver poor quality or
incorrect products.
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Purchasing Returns
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Purchasing Requisitions

Most purchases start from a requisition. Visibility on purchasing requisitions is an early indicator of

future spending.
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Purchasing Supplier Performance

The Purchasing Supplier Performance action center provides visibility on very important KPIs like the
Supplier OTIF (on time and in full) deliveries. It also shows overdue orders.
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Purchasing Supplier Schedules

With strategic suppliers, you probably work with scheduled orders. These can be analyzed in the
Purchasing Supplier Schedules action center.
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Y = select Suppliers
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Purchasing Supply Chain Risk

The Purchasing Supply Chain Risk action center looks at the critical sourcing of important materials that

you have potential vulnerabilities for.
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Inventory App
Inventory managers can use the ten predefined action centers of the Inventory App.

Inventory Contextual Insights
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The Inventory Contextual Insights action center is a collection of many inventory KPIs that are used as
Insights in various application screens.

From here, you can create links that open action centers with the details behind each high-level KPI.

Inventory Cycle Count

The Inventory Cycle Count action center shows how well the cycle count process is executed.
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Inventory Data Health

The Inventory Data Health action center allows you to check the completeness of the item cost setup.
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Inventory Days On Hand by Buyer-Planner

The Inventory Days On Hand by Buyer-Planner action center allows you to monitor the balances between
low inventory levels with risks of stock-outs and costly high inventory levels. Quick selections by
buyer-planner and other dimensions are possible.
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Inventory Days On Hand by Product Family

The Inventory Days On Hand by Product Family action center also monitors inventory levels with risks of
stock-outs. Quick selections by product family and other dimensions are possible.
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Inventory Excess and Obsolescence

The Inventory Excess and Obsolescence action center not only shows the inventory excess, but also the
potential excess and non-nettable inventory. You can analyze by product family, by item type, and by

item.
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Inventory Expired and Expiring

The Inventory Expired and Expiring action center is useful if you store lots that have expiration dates. You
get a view at a glance of what lots are about to expire or that have already expired.
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M QAD

Inventory Shortages and Scrap

The Inventory Shortages and Scrap action center shows the stock-outs by buyer and by product family.
This is useful for both inventory and purchasing managers.

124



Actionable Insights and KPIs Training Guide

Approvals »

Inventory Shortages and Scrap
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Inventory Turns

Group: Buy Size: Two-Year

The Inventory Turns action center shows another aspect of inventory leveling by measuring the

turnaround of items over time. Together with days on hand analysis, it gives visibility on which items stay

too long in inventory or are falling short.
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Inventory Value

Inventory Value is an important KPI because the value is an asset in the balance sheet but can become a
liability when you have too much inventory with a capital cost to purchase, a cost to store, and a risk of
expiration or obsolescence. This action center allows you to analyze inventory value by product family
and by item type.
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Push Production App

In the Production area, there are eleven action centers

Production Andon Board

The Production Andon Board action center measures the numbers of production orders processed over
time, and indicates if those were OTIF.
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Production Efficiency and Utilization by Prod Line

Production Efficiency and Utilization is measured here as an average ratio by site and by production line.
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Production Efficiency and Utilization by Work Ctr

Production Efficiency and Utilization is also measured by department, work center (ctr), or machine.
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Production Material Shortages

Production Material Shortages can seriously endanger your production efficiency and, therefore, need to
be measured accurately.
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Production OEE at a Glance by Production Line

Production Overall Equipment Effectiveness (OEE) is one of the most important manufacturing KPls.
Here, it is measured as an average by site and by production line over the last three months.
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Production OEE at a Glance by Work Ctr

OEE is also measured as an average by department, work center, or machine.
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This action center measures the Production OEE by production line and is more granular—by week.
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Production OEE by Date by Work Ctr

This action center measures the Production OEE by work center and is more granular—by week, also.
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Production OTIF MPS and Production Orders Analysis

Production On Time and In Full (OTIF) also drives the sales order delivery OTIF. So, it is important to see
the delays early in the production phase. This action center shows the OTIF on the level of the master
production schedule (MPS).
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Production OTIF by Product Family

This action center measures the Production OTIF by product family.
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Production OTIF by Product Family cw Bek
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Production OTIF Operations by Work Center

This action center measures the Production OTIF by work center.

F1QAD QAD Admin v Activit

2 -

Production OTIF Operations by Work Center

opment v  Analyt More = Q, &a  10USA 10USACO =

T« Select Machines

3 Month Summary Operations OTIF by Work Center and Machine - At a Glance

Total Op... Total 0p... OTIFS%A...
suM son e
4500 29.00 633%
200 200 61
T4.00 48.00 sa9%
0.00 000 100.0%
000 000 100.0%
100 200 61%
300 200 6T%
300 200 6T%
0.00 0.00 100.0%
0.00 0.00 100.0%
1000¢ /1 3000 1700 S6T%
1000C /2 2.00 100 50.0%

¥ % SelectDepartments T« SelectWork Centers

Search

¥ Operations OTIF by Department SUmmary - At a Glance A 4

Total Op... Total Op... OTIF% ...

Depar... T e Ho ca

> om0 w00 2000 2 -

> o100 000 oo 100.0%

> oo 000 a0 100.0%

> omo 000 0.00 100.0%

> o6 1100 9200 s26%

> e 000 .00 100.0%

> o0 000 000 100.0%

> oo 000 000 100.0%

> omo 000 000 100.0%

> 000 3200 000 0o%

> oo 000 000 100.0% >

> ene 0.00 0.00 100.0% . >

¥ -5 OTIF % All Operations by Bucket Start over Department T
®

2 2

' z

2 E

H #

E £

& g

= =

L2
Group: Department  Trend: Bucket Start (UTC)  Granulaity: Week

«5  OTIF % All Operations by Work Center and Machine

= 10001

/| mio001000
911000 1002

| 10001051005
W10002

0202 M 0502 G0 020 082 0SR0T 1001 W22 12202 13 .lz
Group: Work Center and Machine  Trond: Bucket Start (UTC)  Granularity: Week

i

m

Quality App

The Quality app has one action center.
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Quality Order Status

The quality order status action center gives a very high-level overview of the quality orders backlog and
the results of quality control.
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Planning App
The production Planning app has two action centers.

Planning Stability at a Glance

With the Planning Stability at a Glance action center, you can monitor the action messages about
expedited and past due production orders. It shows how well you are performing against the plan.
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The same KPIs can be analyzed for purchased parts.
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Asset Management App

Asset managers are responsible for the major investments in machines and equipment in the factory.
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There are seven action centers that can help them to do their jobs.
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Equipment Analysis

The Equipment Analysis action center shows failures and downtimes of equipment with analysis by
equipment ID, by type, by reason, and by type of failure.
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Equipment Cost

The Equipment Cost action center shows the cost of maintaining and repairing the equipment. Analysis is
possible by cost center and by equipment ID.
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Maintenance Backlog

The Maintenance Backlog action center gives visibility of unfulfilled maintenance requests by work order
type, status, planner, and priority.

!

M QAD
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PM Compliance

The PM Compliance action center tells you if the planned maintenance schedules are followed and how
many interventions were corrective—not planned.
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Failure Analysis

The Failure Analysis action center shows the mean time between failures and the type of failure.
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Indirect Inventory Analysis

Indirect Inventory is the inventory that you keep for maintenance activities. This KPI gives you the
inventory levels for that.
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For investment projects, you can measure the actual spending against the authorized spending.
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Fixed Assets App

The financial side of the company assets is managed in the Fixed Assets app.

Fixed Asset Management

The Fixed Assets Management action center shows investments, depreciation, and other value
adjustments over time and by asset class.
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Financials App

The Chief Finance Officer (CFO) and accounting managers have two action centers to give them
actionable insights in the Financials KPIs.

Revenue & Margin Analysis

The Revenue & Margin Analysis action center is a summary of all important income statement-related
KPIs. You can see the global gross and net revenue and net profit margins over time. The data is retrieved
from the company’s financial reporting cubes created with Financial Report Writer.
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Treasury Management

The Treasury Management action center is a summary of all important balance sheet KPIs like Cash Flow,
Working Capital, Days Sales Outstanding, and Days Payable Outstanding.
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Trade Activity Management App
For companies that work with the Trade Activity Management (TAM) app, there are two action centers
to follow up on their trade promotions and contracts.

TAM Promotions

The impact of TAM Promotions can be analyzed with earned discounts by customer, by item, and over
time.
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TAM Contracts

The TAM Contracts action center shows the earned discounts for running promotion contracts with
customers.
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With this action center, we come to the end of the overview of predefined QAD action centers.

It is important to note that these predefined action centers are just a starting point for your work with
action centers. You will get even more value out of action centers when you tailor them, make a
selection of KPIs that matter to your business in your own personalized action center, tailor those by
changing the chart types, the grouping of data, and the filtering. Then, make it complete with new KPIs
that you create based on the many browses in the system.

Action Center Permissions (Video 11)

Action Center User Categories

Action Center User Categories

* Authors of visuals and KPls
* Authors of action centers
« Consumers

* Administrators

There are four categories of users of action centers.
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The first group are the authors of KPIs and visuals. They can be administrators or trained
business users. They are the business experts who know what data is needed for KPIs and know
which browses in the ERP system can provide that data.

The second group are the authors of action centers. They can be the same people from the first
group, but can also be end users who build their own action centers.

The third group, the consumers, are typically managers or other responsible people who have
access to action centers to analyze KPIs and underlying data. Often, the consumers are also
allowed to build their own action centers. In that case, they are both consumers and authors of
action centers.

The last group, the administrators, are typically given access to all functionality. This does not
necessarily mean that they have access to all data in the system. As we will see, data security can
be set independently from the functional access permissions that are described here.

Action Center Resources

Action Center Resources

* KPIs

» KPI Visuals Gallery

* Action Center Maintenance

* Action Center BC hybrid view (Admin)
* Action Center <by name>

M QAD 3

Resources are the elements in the Role Permissions setup where you can set access permissions like
Create, Read, Write (Update), and Delete (also referred to as CRUD permissions). There are five
components of action centers resources:

The first resource, KPls, is the view where you create and maintain the KPls.

The second resource, KPI Visuals Gallery, controls access to both the visual builder and the KPI
Visuals Gallery view.

The third resource, Action Center Maintenance, controls access to the action centers from the
drop-down list of action centers. You require at least read access to this resource to see the
action centers listed, and other permissions to create, update, or delete action centers.

The fourth resource, the Action Centers business component view, is a separate maintenance
function for the administrator, where the administrator can set the visibility of action centers on
the menu. The administrator can open any action center directly from this screen. Also, the
permissions for specific action centers can be set from this screen.

The fifth resource type is access. Access to each individual action center can be controlled, based
on user roles. To open an action center, a user must, at a minimum, have both Read access to the
general Action Center Maintenance resource—the third resource—and Read access to the
specific action center.
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Action Center Permission Matrix

Action Center Permission Matrix

User Category | KPIs KPI Visual Action Center | Action Center | Action Center
Gallery Maintenance |<by name> BC hybrid view

Authorof KPIs  CRUD CRUD

Author of RU CRU CRUD RUD

Action Centers

Consumer R R R R

Administrator ~ CRUD CRUD CRUD CRUD RU

M QQAD 4

If we combine the user categories with the resource types, then this results in a matrix where we can
indicate the type of CRUD permissions that need to be set in Role Permissions.

As mentioned earlier, users can have a combination of permissions.

A common combination is to combine the KPIs Author permissions in row 1 and Action Center Author
permissions in row 2 for the same role.

Another example relates to Consumers who are also allowed to create and maintain their own action
centers, so they also fall in the category of Author of Action Centers. For this case, you can combine the
permissions on row 2 and row 3 of the table into a single role.

You do not necessarily have to create new roles to grant those permissions. The categories are only
described to make it easier to understand the required CRUD permissions. You can add those
permissions to existing roles OR you can create separate roles for them. It depends on the size and
complexity of your organization.

e |n asmaller organization, it is easier to combine more permissions in a smaller number of roles.
e |n alarge organization with many roles, it could be easier to add a few more roles that only grant
action center permissions.

Before starting the actual permissions setup, it is recommended that you create a new matrix, like the
one on the slide, with your organization’s roles as rows.

Set permissions on the Role Permissions screen.
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KPIs View Permission

AccountingClerk

Role
Main ¢
v Main
KPI Metadata Permissions
Q Search
Permission Allow
» @ & Master Data
» @ B Supply Chain Full Access
4@ B System Administration
Create
»O B Activity
0B Analytics Delete

» O & Action Centers

Delete Histo
» O & KPlVisuals Gallery ry

O & Kpis Read
» O & Actions
«O B APis Write
O i= KPI Metadata
O B8 KPI Metadata URI |urn:be:com.qad.qra.kpi.leiMetadata

The KPIs view resource is part of the KPl Metadata group under the QRA Core section (All Resources >
Menu > System Administration > Analytics > KPIs > APIs.)

For each role, you can set the required CRUD permissions.

Anyone using action centers must at least have Read permissions for this resource.

KPI Visuals Gallery Permissions

AccountingClerk

Role
Main Q
¥ Main
KPI Visuals Gallery Permissions
Q Search
Permission Allow
» O B Manufacturing
Full A
» @ B Master Data ull Access
» @ B Supply Chain Create
4@ B System Administration
» O B Activity Delete
B Analytics
O . Y Read
» O & Action Centers
+ O # KPIVisuals Gallery Write
«QO B APIs
O = KPI Visuals Gallery URI |urn:be:com.qad.qgra.kpi.visuals.IKPIVisuals...

I 28 KPI Visuals Gallery ]
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The KPI Visuals Gallery permissions are located in All Resources > Menu > System Administration >
Analytics > KPI Visuals Gallery > APIs > KPI Visuals Gallery.

You can, for example, give full CRUD access to the KPI Visuals Gallery component, but only Read (or RU)
access to the other parts of the group.

Then, the role can create new visuals, but not create or update KPIs.

Anyone using action centers must at least have Read permissions for the KPI Visuals Gallery resource.

Action Center Maintenance Permissions

AccountingClerk

Main o
¥ Main
Action Centers Maintenance Permissions
earc
Permission Allow
y B All Resources
. B Menu Full Access

4O B Action Centers
4O B¢ Action Centers Maintenance
4O B Runtime Dependencies Delete
O BE KPIVisuals Gallery

Create

DA~

The general Action Center Maintenance permission is located in All Resources > Menu > Action Centers >
Action Centers Maintenance. The authors of action centers must have full CRUD permissions for this
resource.
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Named Action Center Permissions

AccountingClerk
Role

Main ﬂ

v Main

Q Search

Customer Sales Permissions

Permission Allow
4@ B All Resources

4@ B Menu Delete
4 B Action Centers
» O 2 Action Centers Maintenance
O @ CRM Business Development Read
O @ CRM Sales Management

Mobile Access

Write
O @ customer Sales
O @ Customer Sales Profitability
O @ Customer Schedules URI |urn:idashboard:lps:pec:519b6768-dfac-4...
O @ Customer Service Menu Eligible

O @ Equipment Analysis
O @ Equipment Cost

To use any action center, you also must have permission to access that specific named action center.
Here is an example of the access permissions settings for a named action center for a given role.

Action centers are listed under All Resources > Menu > Action Centers. The creator of an action center
automatically has full CRUD permissions for that action center.
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Action Centers BC Hybrid View

L .
AccountingClerk
Role
Main o d
v Main
Action Centers Permissions
Q Search
Permission Allow
» O B Enterprise Asset Management
» @ B Financials Full Access
» @ B Inbox
) Create
» O B Manufacturing
» @ B Master Data Delete
» @ B Supply Chain
4@ B System Administration Read
B Activi .
»O &= y Write

4O B Analytics
» O & Action Centers
» O # KPIVisuals Gallery
»O & KPis Menu Eligible

URI ‘urn:view:hybridbrowse:com.qad.analy‘tic...

Here is an example of the Action Centers business component hybrid view permission, which is typically
only needed for the administrator to manage visibility of action centers from the hybrid view.

The Action Centers business component hybrid view resource is listed under All Resources > Menu >
System Administration > Analytics > Action Centers.

Action Center BC Hybrid View - Permissions button

Action Center BC Hybrid View - Permissions button

Action Centers <No Stored View> ¥  More v
E - Customer Sales Configuration Data Yes - E
-
o
L

Action Center~ : Show
]
CRM Business Develo.
v
CRM Sales Manageme. Main
I Action Center | Customer Sales { open | Origin App URI |urneapp:com.qadisales
Show In Menu @ &
Customer Sales Profita,
e
Customer Schedules
o
Customer Service A
Equipment Analysis
Equipment Cost
Failure Analysis
Financial Analysis
Fixed Assets Manage
FSM Depot Repair
> » 2
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When you select an action center in the Action Centers view, there is a button at the bottom of the
screen, allowing the administrator to open the role permissions settings for that specific named action
center.

It is a shortcut for accessing the named action center permissions that were explained in the previous
sections.

KPI Data Permissions
KPI Data Permissions

Customer Sales we 0o

T e vew Y e Topcustomen T e Tophems

M QAD 11

The data that you are allowed to see is one of the most important aspects of action center permissions.

The rule for this is simple: every KPI and visual has a browse as a data source, and browses are secured in
the ERP system, based on user roles, by domain, entity, or site. For example, the Accounting Manager
role has Read access to the Customer Invoices browse. A user, John, has the Accounting Manager role in
the 10USA domain, but does not have that role in the 11CAN domain. John can only run the Customer
Invoices browse in the 10USA domain. If John is now looking at a KPI in an action center that shows
customer invoices across domains, then John only sees customer invoices from the 10USA domain. If a
user views a KPl on an action center, but has no access to the underlying browse in none of the selected
domains, then a No Access message shows where a chart is normally displayed.
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kP Type |Current Data

v Domains & Entities

Only data from selected Domains or Entities is made available.
Browse By Domain

Browse By Entity

~ Domains

v Browse
Configure browse columns and search criteria,
Criteria | Year >= "2,017"
Lines Returned

M QAD

4 Mew  Actions v More v £

Top Customers

KPl Data Source

Main  Browse Fields  Refresh Options  Visuaks

]

urniappicom.ga

v Domains & Entities

Only data from selected Domains or Entities is made available.

Browse By Domain

Browse By Entity
~ Domains
More = QWsyme
Active Domain ="
V] 10USA
(-] 1CAN
V] 12MEX
20FRA
21NL
22UK
23GER

When this happens, the first things that the administrator must check are the role permissions of the
browse used as the data source for the KPI. You need to know the browse URI—visible in the KPIs
screen—and the domains that the KPI reads data from—also in the KPIs screen.

KPI Data Permissions

User Access Default View = More + €
=] - -
User ID=1 User Name .
Main - -
~ Main @
4@ System System
» @ Domain: 10USA Access @ &
* @ Domain: 11CAN
Roles
> @ Domain: 12MEX
» @ Domain: 20FRA & & Role Description & Role Name & e
+ @ Domsin: 21HL AP supevisor Arsupensor
i o
* @ Doman: 220K AR Clerk ARClerk A
» @ Domain: 23GER
+ @ Domain: 30CHN AR Supervisor ARSupenvisor
> @ Domain: 31AUS
» O Domain: 40BRZ Busi Rep
» O Domain: SOAUTONA
» @ Domain: B0TST Euyec Buyer
© Domains0rn hief Financial Officer ChiefFinancialOftcr
» O Domain: QAD
Chief Operating Officer ChiefOperatingOffcr
olidation Manager
Cost Accounting Manager CostaccountingMgr
Customer Create CustomerNotity

M QAD

Then, check the domains and entities that the user has access to, and the roles that the user has in the

domains and entities on the User Access screen.
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Role Name Role Descrip Buyer
AccountingClerk Accounting ¢
Main ¢
AccountingManager  Accounting |
v Main
APClerk AP Clerk e
Sales by Customer Permissions
Q urn:browse:mfg:sa011 x
APSupervisor AP Supervisc
Permission Allow
ARClerk AR Clerk i= Sales by Customer [od
Read
ARSupervisor AR Supervisc
BusinessDevelRep Business Dev
[ | URI |urmibrowse:mfg:sa011
Buyer 01 BUYER_REQL Menu Eligible
L o]
> » &

Then, in Role Permissions, select the roles for the user and, in the permissions tree, search the browse
using the URI. The role must have read access to the browse and the user must have that role in at least
one of the domains selected in the KPI.

Congratulations! You have completed the Actionable Insights and KPIs course. Thank you for watching!
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